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. In this issue 
Boosting Sales of 
Builders Hardware 
Pg. 31 


8 to 10 sales a day from this display 


~ 








~. 


Paul H. Dortmund, ‘4 
ACKERS HARDWARE, 


wrote 


We recently featured your 
FRANKLIN GLUE products in an 
exclusive window display wath very 
gratifying results. Perhaps you will 
enjoy hearing about it 

From the attached photo you will 


note the unusual effect which we 


obtained b emphasizing the tre 
mendous strength of FRANKLIN 
GLU Examples of the ipplication 
if glue (visible in the photo) 


pro ed interesting to the publi 


ind caused considerable cnt 


The turned bow! (glued uy 

pieces), the glue test block: 

ind after testing, et were 
clusive proof of the merit of 
product 

This nine-day period window dis 
play was sales productive im that 
we completed seventy-five (display 
window presold) impulse sales of 
FRANKLIN GLUI Doo, even 
since we changed the display we 
are still receiving numerous calls 
for ‘some of the FRANKLIN 
GLUE like you showed in the win 
dow. Another interesting note is 
the fact that many customers ex 
pressed their satisfaction with 
FRANKLIN GLUE, having used 


it previously 


It 1s certainly a source of pride to 
recommend and sell FRANKLIN 
GLUE and to hear our customers 
repeatedly express their pleasure 


THE FRANKLIN GLUE CO. “a | Re sltmn 


COLUMBUS 15, OHIO 
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STANDARDIZE ON “NATIONAL”’ 
...- for packaging eye-appeal 


National's most complete line of fasteners is uniformly pach 
aged comes in snappy red and black boxes that sta new 
marks don’t show on the glossy 


looking. Dirt and finger 


surface. Each sturdy box has an easy-to-read label color 


coded to make stock handling easier. The combination of 


eye-catching packaging and high-quality tasteners is one 


more reason why it pays you to standardize on National 


THE NATIONAL SCREW & MFG. COMPANY 
Cleveland 4, Ohio 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave. « Los Angeles 22, Cal 


Natasa 
=e Fasteners dp Hodel!l Chains 


, 
*. 
e S 
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CARRIAGE BOLTS 


Late 


Chester Hoists 














‘Now thats the way | want my roof to look’ 


He's a near-sale already. An idea has been planted, a product name established 
and a conviction formed by big new Stormproof advertising in Southern 
Planter and Progressive Farmer. The rest will be easy for you if you're 


well stocked with Stormproof, and he knows you've got it 


BETHLEHEM STEEL COMPANY, BETHLEHEM, 
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Jerry Wilson 
South Dakota 


Carlos Vinson 
Tennessee 


Lon L. Imeson 
Wyoming 


Clyde Kitchens 


Louisiana 
Famous hunters, guides and shoo 


. these know the value of power and ac 
These big game in their ammunition. That why ( 
choose Peters High Velocity if! 


when they're out after deer, bear or 


hunters support your °“ 


why it pays to shoot Peters. Ever 


P t “Hi h V | it ” orful advertisements featuring these s! 
e ers ig e 0Ccl y and hunters appear in America’s k 
door maguzin 


Vy re telling v« if 


Ward Gay It all adds up to powerfu 


Alaska center-fire sales check your supply of Pet 





munition. And whil 
you hay 1 pan Lon 
High Velocity ine 


pales 
PACKS THE\POWER! 


mark Peters ¢ lee D n, Remington Arms Compan nm 
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GIVE A“ROKER” BOOST 























BOKER tools are as finely made as BOKER 





cutlery. BOKER’s trademark stamped on 
them is a guarantee of quality, workman 
ship and performance. BOKER tools are 
made of special analysis, chrome vanadium 
steel They're load-tested, diamond-tested 
for hardness, and accurately machined from 
the time the steel is ft rged unt tinal pol 
ishing | short, they‘re the kind t tools 
your customers will go tor They k Qual 
ity They feel quality They are qualityl 


Se 5 
— 


Com hnaLe Pattern 


2275c.. 7 10% 
12a” sizes 


Heavy gefy 
w : we : 


traight " Ot patte and 


rj 


A 





cs’ '@97 








H. BOKER & CO., INC. 


Estob si; 
101 Duane 


New York 7. WY 


thed 





Shining Example of Superior Quality! 


Stainless p 4 { 


STEEL TANKS 


You'll find 
them only 
on new 


Complete '/,; H.P. Shallow Well System only Your customers want quality. and stainle: 
tanks on these new Fresh-Water Champ 


“quality” lke nothing else can. They're solid stain 
& 5 O less steel. They give your customers big benefit: 
like these¢ 
retail 
(f.0.b. factory) . FRESH WATER. | seconds after y turn on the tap! 


. SANITATION with stainles 


separators and 


Only $99.50 retail for complete '/, H.P. 
Convertible System for settings Oto 70 fr. . EVEN FLOW... fron 
| 


° OW, 
Ties 
ance anag Quality 


RA Me RM rH WATER “package 
DAYTON 1, OHIO facts now from your Rapidayt 


; 


. “STAY-NEW"' APPEARANCE 


iong, long fe 


. EXTRA VALUE 


You 
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Se lin @)- 4. | another reason why it 
QUALITY pays to handle the RB&W line 





One of the reasons your customers 
can depend on RB&W fastener quali 





You're looking at 4 spheroidizing fur If uu aren't handling RB&W fa 

nace being loaded with wire rod teners now, contact your local RB&W : FIVE GOOD REASONS 
RB&W has a whole battery of them distributor, or write Russell, Burdsall : WHY IT PAYS TO STOCK 
You won’t find these in many fastener & Ward Bolt and Nut Company, Port : ROAW FASTENERS 
plants because they’re expensive. But Chester, N. Y - 

. - : 1. The most complete line 
we have them because we think they're ; in the field 
indispensable in making the best fa - 
teners possible : 2. Uniform quality through 

. out the line 
Here's what they do. They take the B. Conmtete celebs of 
steel wire that later becomes the bolt eupely from full stocks 
nuts and screws you sell and, by 
, > ‘ating j ~oling . 
controlled heating and cooling under 110th YEAR : ae ee ae 
controlled atmosphere, condition the . (riendly service 


material. Result: better fasteners 
5 The original vuptide 


Facilities like these and the know-how . 
to use them have built for RB&W Plents at: Port Chester N. ¥; Coraopolis, Po ; _— — ould 
a tron or 10 ' te 
products an unsurpassed reputation Sock Vole, My les Angeles, Coll. ASaNenat . aad ; , ai “ 7 
for uniform « lit just one 1 sales offices at: Ardmore (Phila), Pa; Pittsburgh SNS CSty NENG 
inh ) jUALILY i one more 

’ Detroit; Chicago; Dallas; Son Frencisco. Seles 
reason why it pays to handle the egents at: New Orleans, Denver, Seottle. Dis 
RB&W line tribwters from coos! to coost 


wm 
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Never before has there been such a trend to “outdoor living” — 
and never before have you had so complete a line of outing equip- 
ment as Coleman offers you for 1955. Coleman Outing Pals out- 
sell all other brands combined because they are what your cus- 
tomers want for vacations, picnic, week-end outings and back- 
yard meals. There’s more than 50 years of prestige behind the 
Coleman brand, It means “Outdoors” to millions! 


MW Coleman Portable COOLERS 


Sell your customers the latest and best in outing refrigeration. Three sizes cover 90% 

of your market! Only Coleman offers all of fourteen outstanding sales features... includ 
ing self-locking, refrigerator-type lid latch that opens at the touch of a finger... rounded 
inside corners that are easy to keep clean and odor-free ... soldered leakproof seams 
seamless gasket that seals in the cold... “no-lose” drain plug... non-pinch carrying 
handles... specially treated, rust and corrosion resistant heavy galvanized steel inner 
liner and the remarkably low K-factor that holds the cold longer. Every vacationer, 


picnicker, traveller, host or hostess, needs a Coleman Cooler. 








Folding CAMP STOVES 


The world’s leader for 35 years! Instant lighting. Cooks like a gas 
range on low-cost, readily available fuel. Produces up to 8500 BTU 
cooking heat, easily regulated Three fine models, plus l-burner 
Sportsmast r and convenient high stand Alw ays de pe ndable, always 
ready. Folds and carries like a small suitcase. More sold and used 
than all other makes combined 

Coleman camp stoves and lanterns are always necessary equipment 


in times of emergency storms, hurricanes, fires and power failures 








CARRYING CASE—CAMP TABLE 
New 2-in-] Outing Pal 


This roomy all-steel carrying case unfolds into a stron 

table. Table legs, 4 stools plus lots of dishes, pots, pans 

ing and fishing we ir, pack inside th Jk x 14 x 6 ‘ 

seconds as a 28° square table. Fat in comfort. Carry 

compact, easy to handle wa whether on an afternoon picnic or ¢ 


country trip. Has handy handle and strong trunk latches 








Floodlight LANTERNS 


America’s favorite outdoor light for 40 years! Now an even bigger and 
better line with the new “Professional” Model! 202, rust proof throug h 
out, the finest Coleman lantern ever made. Coleman lanterns floodlight 
100 ft. circle. Light instantly. Stormproof, safe; 8 to 10 hours service 
from single filling of low-cost fuel. Coleman Reflector converts lantern 


to powerful sp tlight. Six models to choose from 4 gasoline, 2 kerosene 


COLEMAN “Outing Pals” are being backed in 1955 by the biggest promoton 


haf t) 
I i If 1! campaign in Coleman history. More and larger advertising in 12 leading national 


magazines; colorful displays and dealer helps; hard-selling dealer ad service 


The Coleman Company, tnc., Wichita 1, Kansas 
ORDER FROM YOUR WHOLESALER NOW! 
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PETE, THE PLASTER BUG 





DIE, THE FOX 


DONALD, THE 
DO-IT-YOURSELF 
BUG 


ha} 


PASDM Wa TRE ere —_ 





there’s a CFzl Hex Mesh Netting for everybody! 


The wide range of weights, sizes and 
types of CF&I Hex Mesh Nettings 
make them ideal for a wide variety 
of uses. They're available galvanized 
either before or after weaving; with 
either conventional or reverse-twist 
construction; in all standard heights 
from 12” through 72”, and in wire sizes 
ranging from 14 through 20 gauges. 





THE COLORADO FUEL AND IRON CORPORATION—Albuquerque + Amarillo « Billings + Boise + Butte « Casper « Denver « £1 Paso « Ft. Worth « 
Oakland + Oklahoma City « Phoenix « Portland « Puet + Salt Lake City « San Francisco + Seattle « Spokane + 


WICKWIRE SPENCER STEEL DivisS 
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But variety tells just part of the story 
CF&I Hex Mesh Nettings are made 
with extra-strong selvages, are easily 
formed, and give years of weather 

resistant service. 

For full details on the wide variety of 
styles, widths, meshes and wire sizes 
available, contact your nearest CF&l 


jobber. 





N—Atlanta + Boston + Buffalo + Chicago + Detroit + New Orleans + New York « Philadelphia 





An Editorial 


No Time for Frustration 


THE OLD SAYING that nothing is so certain as death 
indicative of the feeling of futility and 


the average citizen when 


and taxes } 
frustration that confront 
of the constantly mounting cost of govern 
involved, and the 


he hear 
ment. The astronomical figure 
genera! tendency on the part of bureaucrats to en 
deavor constantly to expand their operations and 
with a feeling of help 


budgets, leave most citizen 


lessne insofar as a remedy for the situation | 
concerned 
hnowevel how that 


Past recent experience, 


omething can be done to increase efficiency in 
government and reduce the mounting cost of gov 
Hoove! which func 
tudied the re 
carefully 


increased 


ernment. The Commission 
tioned in the early postwar year 

organization of government department 
and offered 175 recommendations for 
efficiency and economik Of these ome three 
fourth 


in substantial 


were adopted and have already resulted 
aving 

Now, a new Hoover Commission has been study 
ing the organization of the Executive branch of the 
Thirteen task forces set up by the 


tudies to determine 


government 
Commission have conducted 
the causes of waste and inefficiency in the federal 
establishment 

The personnel of these task forces includes some 
200 experienced business and industrial executive 

men who have been outstandingly successful in 
establishing efficiency and economy in their own 
organization Among them are such leaders as 
Harry Erlicher, former vice-president and pur- 
chasing agent of General Electric; Charles R. Hook, 
chairman of Armco Steel; Thomas D. Jolly, vice 
president of Alcoa; Admiral Ben Moreell, chairman 
of Jones and Laughlin Steel; and Charles J. Stil- 
well, president of Warner and Swasey 

The Commission task forces have found that the 
possibilities for savings, without impairing govern- 


ment functions, are enormous. These are typical 


of possible savings: the Defense Department could 
lop off $2 billion a year through better inventory 
control and 


more efficient buying: economy 


handling paper work of government could 
another $1 
ployee administration, reducing the 25 percent 
together with some reduction in 
ave $1 billion without hardshy 
completed the 
rendered it 
to Lic ional 


billion; improvement in civilian 

nual turnove! 

number would 
The Hoove I 


major portion of it 


Commission ha 
tudies and ha 
report and recommendation 


committees and administrative agenc! concerned 


Alre ady 


bureaucrat 


opposition has developed on the part 
to many of the recommendatior 
gress has done little about these recommer 
mainly because it has received few ex; 
fuvorable public opinion, urging it to act 
recommended change 

What the reader of this magazine needs to 1 
is that the responsibility for getting these 
adopted rests with himself in the 


analysis. You are the man who votes and, bec: 


omie 
the men in Congre from your area a! 
ticularly sensitive to votes, the opinion 
them will carry weight 

If you are like the average businessman, you are 
completely tired of having to pay and pay and pay 
a lot of your money in federal taxe only to watch 
it go down the drain in wastefulne and extrava 
gance. Now, you can do something about it—vyou 
have a compelling reason to write your Senator! 
and Representatives in Washington to say that you 
are tired of high federai taxes and federal ex 
travagance, to say that you want them to study the 
Hoover Commission recommendations and to put 
these Your 
nine cent investment today in three lette will 
pay handsome dividends in future years!—W. J 
Rooke, Chairman of the Board, W. R. C. Smith 


Publishing Co 


recommended economies into effect 
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products 


‘THRIA ACCO’s 





DEALERS: _ 
if you now have an ACCO Chain Sales-Maker 
of the type shown above, order a Chain Cutter 
from your Distributor. Clamps on easily 
—no holes to drill. 

(NOTE Do not use Chain Cutter to cut case-hordened chain) 
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Chain Sales-Maker 


“NEWLY IMPROVED 
TO MAKE YOUR SELLING JOB 
EASIER THAN EVER! 


e The popular ACCO CHAIN SALES-MAKER—the con 





venient display stand that has given a big boost to chain 
sales in hardware stores everywhere has now been im 
proved by the addition of a handy, quick-action Chain 
Cutter. This makes it easy to snip off just the amount of 
chain your customer wants. It saves time and steps on 
every sale 

This sturdy, attractive ACCO CHAIN SALES-MAKER 


permits you to display 1 wide assortment of chains in 
very little floor space. It puts your chain stock out where 
your customers can see it—feel it—buy it! Get your 
Sales-Maker and watch your chain sales rise. Shipped 
complete with your choice of chain assortments; chain 


comes on reels, as shown at left 


ASSORTMENT NO. 38 (7 REELS) 


175 Ft. 2/0 Tenso Chain, Bright Zinc Plated 

125 Ft. 3,0 Lock Link Chain, Bright Zinc Plated 

200 Ft. 3 Tenso Chain, Bright Zinc Plated 

75 Ft. 2/0 Twist Machine Chain, Bright Zinc Plated 
100 Ft. 35 Sash Chain, Bright Zinc Plated 

200 Ft. 1/0 Brass Safety Chain, Bright Finish 

200 Ft. 16 Double Steel Jack Chain, Bright Zinc Plated 


ASSORTMENT NO. 42 (7 REELS) 


175 Ft. 2/0 Tenso Chain, Bright Zinc Plated 
200 Ft. 3 Tenso Chain, Bright Zinc Plated 
75 Ft. 2/0 Twist Machine Chain, Bright Zinc Plated 
125 Ft. 2/0 Straight Link Elwel Coil Chain, Bright Zinc Plated 
100 Ft. 35 Sash Chain, Bright Zinc Plated 
200 Ft. 1/0 Brass Safety Chain, Bright Finish 
220 Ft. 16 Single Steel Jack Chain, Bright Zinc Plated 


ASSORTMENT NO. 43 (7 REELS) 


175 Ft. 2/0 Tenso Chain, Bright Zinc Plated 
200 Ft. 3 Tenso Chain, Bright Zinc Plated 

75 Ft. 2/0 Twist Machine Chain, Bright Zinc Plated 
150 Ft. 2/0 Passing Link Chain, Bright Zinc Plated 
100 Ft. 35 Sash Chain, Bright Zinc Plated 
200 Ft. 1/0 Brass Safety Chain, Bright Finish 
220 Ft. 16 Single Steel Jack Chain, Bright Zinc Plated 


Order from your Distributor 


AgCO American Chain Division 








AMERICAN CHAIN & CABLE 





tYork, Pa. *Atlanta, Boston, *Chicag yenver etro 
" f g ' New Y k Ff ; 5 f 
Port fe an frag 5 +t geport 
*WaAPrEn € STOCKS traCcTORY 
1955 9 





Retail Sales in 
Further Advance 
RETAIL SALES in late 


ata rate lightly 
with sales by 


pring were 
above the first 
both durable 
goods stores regi 

in April and May 
in April and May 
lightly 


apphance ale 


quarte! 
and nond irable 
tering increase 


Food 


tore ale 
and furniture 
held steady 
level 

after de 
t quarter, ad 
April 

maintained at a level 
ibove the first 
percent 


dow! 
and 
around the fi 
Department 
during the fi 
harpl 


t quarter 
tore ale 
clining 
vanced and in 
May were 
about three percent 


quarter and some eight 


ubove earhet 


Retail sale in 
months of this year 


the first four 


totaled nearly 


eight percent above the col 


responding period a year earlie: 


Most of the 
of durable goods, particulat 


increase Was In pul 

chase 

ly automobile 
Retail sales of 


building 


household ap 


pliances and material 


also rose from a earlier, re 
flecting the substantial increase in 
residential building activity 


. 


yeat 


Hardware Wholesalers 
Report Boost in Sales 


whole- 
month 


SALES BY THE nation’s 
alers in April, the latest 
for which figure available, 
ix percent above April, 1954 
the first months of 
seven 


are 
were 
and for four 
1955 
the 
yea! 


ahead of 
last 


are percent 


corresponding period of 
In comparison with the national 
wholesalers in 
well 


average, hardware 
the South doing 
Sales by hardware 
the South Atlantic region in April 
were three percent ahead of April 
1954 and five percent ahead in the 


are very 


wholesalers in 


months 
Central 
howed an eleven per- 
in April and for 


year's first four 
East South 
wholesalers 


hardware 
cent sales 
the year first 
12 percent ahead of 
sponding period of 1954 

Hardware 
West South 


Zain 
four 


the corre 


Central region re- 


10 


months were 


wholesalers in the 





ported average sale ains of six 
percent in April and four percent 
for the years first 


four months 


* 


Employment Rises; 
Fewer Unemployed 


EMPLOYMENT rose to 62.7 million 
during May 
April and about 1.5 


apo Non af 


one million above 


million above 
a yea ricultural en 
ployment totaled 

70.000 «ver th } j 

tur employment re in both 
April and May. Unemployme 
clined by 
worke!l to about 2.5 million wu 


May the mallest 


ved ince Decembe! 


nt de 
nearl half a million 
number un 


emplo 1953 


° 


New Increase in 
Consumer Income 


INCOME available 
further during 

the first 
261 billion 
payments before 


according to 


CONSUMER 
afte! 
April 
quartet 
dollar Income 
taxes in May 
the Department of 
an annual rate of about 296 billion 
billion from the 

rate and 10 bil 
May, 1954 


taxe rose 


May 


rate of 


and from 


annual 


were 
Commerce, at 
dollar up three 
first quarter 


ome 


lion above 


AND PRICE CHANGES 


Con 


further in 


imer income is expected to 


rise month 


Wage 


number of 


coming 
increases are anticipated in ; 
large industri and 
ome further expansion in employ) 


ment Is in prospect 


4 


Consumer Credit 
Tops ‘54 Levels 


TOTAL CON: 
tanding at the 
to a record 31 billion do 
nine percent above a 

Volume 
type of 
the usual 
for automobile 


UMER 
end of 


change il 
credit have 
easonal patter 
pape! 
teadily and 
ince last 
The Department of 
tates that 
increased a 
than 
and 


pe ak level 


been rising in| 
creasing rate Decembe 
‘credit ou 

little 
income ove! 


relative to in 
o 


Construction Activity 
Continues Record Rate 


OUTLAY for new ( 
in May were eight pe 
above April and 13 
(Continued on page 54) 


TOTAI 
struction 
cent 


Wage Hikes to Boost Durable Goods Prices 


labor 


booming 


RECENT increases in wage 
rates plus the already 
tate of the nation’s bu 
many products are 


the 


iness mean 
just one thing 
going to edge up in price in 
weeks ahead 
Auto workers 
raise of 7.5 cents per 
benefits that 
hike of 20 
workers saw 
15 cents per hour 
As a result, the price of steel pet 
being raised to about $7.50 a 


received a direct 
hour plu 
fringe give them an 
per hour 


jump 


cents 
thei 


actual 


Steel pay 


ton 1 


timated that the steel 
will add about 

mall home. A 
passenger t $15 dollar 
more; 90 cents will be added to the 


while a 


ton. It is e 
price raise alone 
$90 to the cost of a 
car will co 
cost of a refrigerator 
toaster will move 
in price 
months the p 


and even 


up three to fou! 


cent 
ice le vel 


For many 


ha been steady 


now not 


all price are going up, but ger 
erally the trend, particularly 
hard good definitely toward 


higher leve l 
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W YTEFACE 


The NEW steel tape 












Rigid, curved blade, 2 inch 
wide, 16 ft. and 20 ft. Replaceable, 
changed in a moment. 


















ORT ETT 





RIGITAPE’ 


with 5S great features 
— 


Graduated feet, inches and ™~ 
Bths. Black on white background. Exclusive 
K&E feature of foot numbers in red, —/ 


in red at every inch. 





— 












4 


f 
= 
C 
a 
ta ia*y 
a= 
Long winding handle YE 
for greater leverage. i) | 
“ 
qupete = 
f 
r 
Handsome, hard wearing, oF | 
—. 


grey Plastide* cover on sturdy 
welded steel case. 














ower re 


a -<\™ 


am want 


a a tei, ee 
Pst bee oe 


See 


*Trode Mork 
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Adjustable end hook 
for accurate inside and 
outside measurements. 





SALES-COMPELLING DISPLAY PACKING 
Here is tape news to make your cash register sing! 
This is the l-o-n-g steel tape that users can pash 
around for measurements along floors, up 
walls, or anywhere. Note its many exclusive 
features. Backed by national advertising in Betler 
circulation 4,040,587 


Homes and Gardens 


KEUFFEL & ESSER CO. 


lihebon, N. J. 


New York - 















MANUFACTURERS - WHOLESALERS 





Don R. Lawson Joins 
John T. Everett & Co. 


1950 
ircn 
outhert! ta 
ment of F. O. Wahlst 
residency of SSIRCO in 
of thi year, Paul H. Fox 
regional general manage 
ynold wi elected pre 
the concern 


° Joe L. Blancett 


Joe L. Blancett Forms 
Manufacturers’ Agency 


Joe L. BLANCETT, for many 
associated with the hardware 
porting goods industry, ha 
nounced the establishment 

Don R. Lawson wn busine as a manutactu 
agent 

Startin hi caree! 

Lawson has lived in Houston for Simmon Hardware Co ol 

the past few years and has had Loui Missouri Blancett 

everal yea! ales experience call 

ing upon wholesale distributor 

for two glass companies. He reside . 

at 112 Dillon St., Houston Winchester Inspected 
According to W. N. Wilkerson 

managing partner of John T 

Everett & Co., manufacturers’ rep- 

resentatives whose main offices are 

in Memphi Tenn Lawson will 

call upon and work with wholesal 

distributor in the promotion of 

Plasteel corrugated fiberglas pan 


©) 


* 


Reynolds Corp. Purchases 
Majority of SSIRCO Stock 


JOHN H. KREY, vice-president of 
the Reynold Metal Co ar 
nounced recent] that the Reyn 
old Cory il Reynold affiliate _&§ ; é 
has purchased 88 percent of the ' pores 
outstanding preferred and commor Participating in a gun department plant tour during the recent three-day 
tocks of the Southern States Iron sales conference of the Arms and Ammunition Division of Olin Mathieson 
Roofing Co.. of Savannah. Ga Chemical Corp., at New Haven, Conn., are, left to right, J. T. Boone, sales 
Established Fam 914 manager; W. E. Talley, Pacific regional manager, San Francisco; W. H. Ditt- 
aaa Ss Cane 191 mann, assistant sales manager; E. E. Scherer, arms plant manager, and O. E 
Southern States grew from a one McCullom, (right rear), Stuttgart, Ark. 
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“You can sure feel 
the difference!“ 


says Henny Mozzone of Mainline 
Hardware, Bala-Cynwyd, Pa. 


Mi Mozzone ran several cuts on fous 
well-known, Jat anidentified, brands ot 
single-strength window glass. Each was 
marked A. B.C or D. He picked br ind 
D every time You can sure feel the 
difference this brand is by tar the 
easiest to cut! 

Brand D was Ll lhis 18 no 180 
lated case. 28 out of the 40 dealers who 
took this Blindtold lest picked 
L-Ovr! 

LOvk Window Glass ts easter to cut 


int@ biy pieces aor little pieces It's 
easier to cut into angled of curved 
pieces. You can even cut off narrow 


strips with i lighe, « isy stroke 


Lob cuts easier because if 18 an- 


nealed more slowly, more pati ntly 
That makes it less britth inal more 
“even in structure so 18 a ifer buy 


for your customers, tow 








—_ ——_ —_ — 


| 
TRY THE ‘‘BLINDFOLD TEST’’ YOURSELF! yellow page f phone | . ncipal | 
‘ J y 
| brands. Run any kind of a ty want. Y P Lilet _— eal fe " nae 
see why y« have fewe t t w te , 
| and more profit with LOF : 
| ‘ ' O-F Distribut } Write Libbey Owens Ford ¢ C pany | 
| er ¢ ted unde , t oUS M Ay T OF 
| 
I 
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“With our wide diversity of 
interests we count on 


Business Publications” 


says 
Harry A. Bullis 


Chairman of the Board, General Mills, Inc. 


to help us keep closely informed on problen 
wheat field to the consumers dinine table or t/ 
Without busine publications, it would b 
to keep closely informed on new development 
that affect day-to-day operations in a large, hi | 
That's why Mr. Bullis, his associates and department h 


out his organization “count on” the timely, factual 


business publication editors analysts and featur 
When the reader feels the editorial pages are inforn 


N P ful to him, you can be sure he'll be impressed by your n 
B advertising page, too. For advertising pages in busi 
have equally specialized value They provide a direct 


any product or service of benefit to business or prof 


NATIONAL BUSINESS PUBLICATIONS, INC. 001 ritteonth street, w.w., Washington 5, D.C. + STerling 3.7539 


The national association of publishers of 173 technical decisions in the businesses, industries 


professional, scientific, industrial, merchandising and professions pin-pointing the market of 
marketing magazines, having a combined circulation 

of 4,098,937 audited by either the Audit Bureau of Write for list of NBP publications ind tl 
Circulations or Business Publications Audit of Circula Here's How” booklet How Well Will We 
tion, Inc serving and promoting the Business Press Sell Tomorrow?” by Ralston B. Reid, Ady 
Apparatus Sales D 
=. © 


ot America bringing thousands of pages of spec tal Sales Promotion Manager 


ized know-how and advertising to the men who make General Electric Company, Schenectady 
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ny book 


FAMOUS FOR 


proven quality 
SINCE 1900 















MANUFACTURED BY 


RED HEAD 
BRAND COMPANY 


4311 W. Belment Avenue 
Chicege 41, titinei« 











af SHELTER TENT DUCK 
HUNTING CLOTHES 


To emphasize ovr plans to offer the foremost in DRYBAK style, 
quality and features, you need only see the DRYBAK shelter tent 
duck garments. Here indeed is superior quality. The cloth is every- 
thing to all hunters; the feel, look and smart appearance you 
usually find only in poplin, yet here it is in a strong, lightweight 
duck that is vat-dyed, Mercerized, Sanforized and Zelan treated ... 
field ruggedness with the sportsman “in town” appearance. 
COAT + Matching body and top sleeve drill lining + Corduroy collar and cuff 
ee ee ee ee ee en A 
weather-proof breast pocket + Quilted shovider patch + Zipper drop-seat, 
seamless rubberized game pocket with rear entrance flap. 
I ee ee ea 
pockets have button flaps + Full cut for roomy fit. 


CAP + Reversible to show red - Suede inner lining - Earlaps - Non-breakable visor. 





Johnson Observes 50th 
Year at C. D. Franke 


FJNer H. Johnson, a vice-presi- 
dent of C. D. Franke & Co., Inc., 
Charleston, S. C., celebrated the 
fiftieth anniversary of his connec 
tion with the firm June 12, At a 


Ejner H. Johnson 


party given for the employees and 
tockholders on June 8, recognition 


of Mr long and faithful 


ervice was expressed and token 


Johnson 
of the company esteem and hi 


fellow employees’ affection were 
presented to him 

Mr. Johnson started 
C. D. Franke & Co. in 
Emil H. Jahnz wa 


then he ha 


work with 
1905 when 
Since 
erved the firm under 
four succeeding presidents: Julius 
H. Jahnz, Sr., Julius H. Jahnz, J1 
FE. Julius Cappelmann and C. Ed 
head of the 


president 


win Robert present 
compan) 


+ 


Peters to Represent 
Exact Level & Tool 


Exact LeveL & Tool Manufac- 
turing Co., Inc., of High Bridge, N 
J., announces the appointment of 
M. J. Peters, 239 North Columbia 
Circle, Decatur, Ga., as sak 
entative for the state 
Florida, North 


Carolina and 


; repre 
of Georgia, 
Carolina, South 
Alabama He will 
have headquarters at his Decatur 
home addre 
Peters is a native of Atlanta, Ga 


16 





(Continued from page 12) 


and has been traveling 
ern territory for several \ 


ales representative 


. 


R. S. Wild Joins 
Cosgrave & Associates 


R. S. WILb, formerly merchan 
editor of Hardware Age, ha 
joined Cosgrave & Associate di 
tribution consultant 14 Rawle 
P) Millburn, N. J 


nounced recently 


dising 


grave. The move 
Jul ] 

Wild will be 
Cosgrave in 
distribution 


wholesale and 


developing 

technique for Na 

retaile! 

1935 a 

dealer Cosgra\ dise editor 

d editor! and 
editor 

A merchandising editi In announcin 
Hardware Age, Wild wa with him, Ce 
ble for the preparation of sales pro from the inc! 


ware in helping 
them establish merchandising pro in 
thei 
Associate pecialize in the har 


field 


ran for 


vare and houseware 


firm ervi 
Wild will 


ociate to ex! 


motion and 
for the 


merchandising guide 
trade He ha 


wide experience in distri 


hardware 
gained 
bution and merchandising method the same time 
having traveled in the field, call 


wholesalers and 


continue his man 


ing on hardware hardware trade 


Job P. Wyatt and Sons Co. Plans 
New Office, Warehouse Facilities 


Jos P son Co 
hardware and 

wholesalers with 
Raleigh, N. C., plans construction ing faciliti 
of new warehouse and office facili the front 

ties to be located north of the cit 
limits eon Highway US 1. The ar ale and 
continue to ¢ per; 


WYATT and 
farm equipment 


headquarters in 


The compal 
retall 
recent! b 


dent of tl oO treet locate 


nouncement was made 

William L. Wyatt, pre 

company ip as a separats 
The new building will be erectec 

on a tract containing 95.8 acres an 

will be adjacent to the Norfolk an 

Southern Railway track 


The new facilities will be 


modern design with a one-stor 
warehouse ection contal 

80,000 square teet ol pace and 
two story, air conditioned office 


building. 65 | 75 feet. attached 
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UTR VE e777 
AMES STEEL GOODS // 





y 









Erpertly Engineered! 
Destinctive tn Design! 
FORKS Vy 


Heads of all forks are rolled or forged 







from high carbon bar steel. Spading 







Forks are forged from dies insuring 






uniformity in width, spacing and thick- 


ness of tines. Tempered. Ames Brand 







polished and equipped with Armor D 






Handle. Ames Ram 
Brand Tumbled and 
equipped with Steel 
D Handle. 






rémes aad Ram Quality 






Unusual Values 







Ames Brand is equipped with care 








fully selected ash handles. Clear 





lacquer or Ames Burntcote finish 


H 0 ES Ferrules chrome plated. Ames Ram 


Brand is equipped with ash handles 









Heads are forged from high } attractively lecquered. Ferrules 
carbon steel. Carefully rolled painted 
to correct thickness. Set and y 

The Ames Line of Stee! Goods is 
balance conform to consumer 

complete and every tool is many 
requirements. Fully edged 





factured to the High Standard of 





R A KES Quality for which the name AMES 
. has been famous for one hundred 


and eighty years 






Round Bow and Level Head j 


forged from bar steel. Teeth 






ore all the same length , 
v1 | 





tsk Your Jobber 





PARKERSBURG, W.VA (). A Mm ES CO. NORTH EASTON, MASS 


Organizational Changes 
Announced by Belknap 


RUSSELL Proctor has succeeded 
Charles R. Bottorff as president of 
Belknap Hardware & Manufactur- 
ing Co 
Ky 


sJottortt 


wholesalers in Louisville, 


named chairman 


Russell Proctor 


Charlies R. Bottorff 


of the board, He had been president 
for 25 of the 48 year 
with the organization. He also had 


he had spent 


been acting chairman of the board 
Proctor had 
and managing buyer! 


been vice-president 


The change was announced after 
a stockholders and organizational 
June 10. Several other 
managerial changes also were an 
115-year-old di 


meeting 


nounced by the 
tributing firm 

Dara E. Cro Jr., with Belknap 
since 1933, was moved up from 
buyer to 


housewares managing 


buve! ucceeding the new presi 





(Continued from page 16) 


Dora Cross, Jr. Berl Boyd 


dent. He is also a director and a 
vice-president 
Nevil Noffsinger steps up from 
assistant housewares buyer to buy 
tarted with Belknap in 
933 


Dara E. Cro Si 
treasurer and gen 


retired a 
vice-president 
eral credit manager after 50 year 
with the company. He will remain 
as a director. He i ucceeded by 
Berl Boyd as vice-president and 
treasurer and by Mark B. Davis a 
vice-president and general credit 
Boyd joined Belknap in 
1924, was made a director of the 
company in 1941, and elected a 
vice-president in 1954 

Jelknap in 1923 
igned to a territory in 


managel 


Davis joined 


and was a 
Missi 
the House organization in 1939 a 
ales director for Tennessee, Ala- 
bama and Missi ippl He wa 
elected a director of the company 


ippi in 1925, and returned to 


in 1942, and a vice-president in 
1953 

Charles B. Price, J: 
Davis as sales director for Tenne 
ee, Alabama and Mississippi. He 
tarted with Belknap in 1946 and 
igned a Mississipp! 


uct eede d 


in 1947 was a 
territory with 
Tupelo. He returned to Louisville 


headquarter at 


in 1951 and was promoted to buyer 
of sporting good He became a 
director in 1954 and was elected a 
istant treasurer June 10, 1955 
John H. Anderson, who traveled 
in the Tupelo, Mi 
ceeded Price a porting 
Anderson came to Belknap 
igned his ter 


territory uc 
buyer of 
good 
in 1947, and was a 
ritory in 1948 


H. E 
moted to special sales manager of 
the carload department. He started 
with Belknap in 1920, and was 
formerly a ale manager for 
Tennessee, Alabama and Mississip- 
pi 

Houston H 
rector in charge of Virginia, North 
and South Carolina, Florida and 


Georgia, wa 


3uschmeyer wa pro 


Burnett ale di 


elected a vice-presi 
dent. He was made a director of the 
company in 1943 

The new president started with 
the company in 1925 as an order 
clerk. He was named director in 
1947, vice-president in 1950, and 
vice-president and managi 
er in 1951 

Belknap distribute 
and has 360 salesme! 


¢ 


Vandertill Named to 
Reo Sales Post 
Van- 


manager of the Reo 


Motor Wheel Corp., 


THE APPOINTMENT of L. C 
dertill as sale 
Division of 


Er 


f 


L. C. Vandertill 


lawn mow- 
recently by 


manufacturer of powe! 
ers, was announced 
Sam Brigg 
the division 

Vandertill joined Motor Wheel’s 
Duo-Therm Division in 1948. He 


manager, 


general manager of 


erved a advertising 
ales promotion manager and for 
the past three yea! as i istant 
ales manager 


Vandertill replace 
who ha 


Thor O. Loe 
resigned 
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Camillus 


gives you a 


POW-WOW.-ERFUL 


Christmas 











Sa les 


Promotion 





Let Camillus cut you in for plenty of extra Christmas 


“wampum”... with this new Counter Display —— 
One-dozen premium quality Camillus Pocket Knives, individually 
gift-boxed and protected by transparent acetate sleeve. 


All knives carry the same list price of $2.35 each 





Total retail value: $28.20... You makea full 40° profit on every Camillus sale! 


Look for these Camillus Features that help you sell more knives... 

@ Brass linings and nickel-silver bolsters @ Hand-honed Permanized Blade Edge 

@ Nationally advertised and pre-sold through the IRHA Family Gift Center promotion. 
: 





CAMILLUS 
has the edge / 
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(Continued from page 18) 


50th Anniversary Celebrated by 
Dallas Hardware & Implement Club 


) ‘ 


dance of more man nip of award nl Y el 
100 members and ladt th ri for the 4-H 


Dallas Hardware and Implement the soil judging progran War II. The 
Club celebrated its fiftieth year of z Dallas Hardware and Imple Notre Dame Univ 


club winners ir with the 


existence with fun. frolic and food r it club holds a dinner meetir joined Mu 
tempered with some note of ol each month exce} du 


olemnit n its annual party thi u July and August 


’ pring e 
At thi function no membe! 
were present who could review in 
’ 4 . 
their memories all the projects it O'Brien Retires; Murray Shultz Named to 
dulged in over the fifty-year peri- Qhio Promotes Three Nesco Position 
od by this club for the betterment 


of both agriculture and the farm FRANK J Hannon, executive Epwarp C. Shultz hi 


vice-president of the Murray Ohio named vice-president and 
Manufacturing Co Cleveland manager of the Nesco Divi 
Ohio. has announced the retire New York Shipbuildi 

for ment of Ralph E. O’Brien as vice producers of electrical 


equipment industry. In addition 
the club has been active in some 
civic field 

During the evening officer 
the coming year were elected and president and general ale mat houseware and nau 


the result found C. T, (Choc) Elli ape! containe! 
the Schoellkopf Co., in the presi O'Brien joined Murray Ohio Shultz has beet 


dent's chair. Vice-president is W ale taff in March, 1924, wa Nesco in charge of 


D. Barry of the Minne apoli Moline named assistant ales manager in and engineering 


Dallas branch and R. W. Wilson 1936, sales manager in 1949, and years. He first 
John Deere Plow Co. was re vice-president and general sal in 1940 as plant 


Direc anager in 1953. He assisted in the the compar 


elected secretary-treasuret 
tors are EF. E. Bost and F. A. Mol ympany's transition from automo plant 
berg, both of the B. F. Goodricl ampings to the 
Co., and J. P. Cody of the J. I. Case we venl wheel 
Dallas branch 

The club was organized in 190 
for the avowed purpose of ippl 

! entertainment for convention 
of the Texas Hardware and Impl 
ment association. However. as thi 

in strength, the 


Murra‘ 
irtment: P. J. (Joe 
weceed Ralph O'B: 


necessary and 
netion was dropped 
tecords do not exist beyond the 
late 1920 but in 1928 it is re 
corded that the club was instru 
breeder-feeder move 
: Texas farmer Later 
isored a movement ti 
of hardware and 
throughout the 
World War Il 
a n the thick of the 
crap iron collection 
mbhet 
mental in helping 
teering committee for 
district soil conservatio 
it is currently sponsoring 
ball team in the Dalla 
League, as was done in 1954 
other current project ji ponsot O'Brien Mulligan Phitele 


20 SOUTHERN HARDWARE for AUGUST, 1955 








you get a BIG PLUS VALUE 


when you buy this new 







AZEY 


all-purpose 







Packed in colorful self-selling display carton 


TO RETAIL AT i ® 
Yes, now Dazey gives you the great 


YOU GET THIS new all-purpose Kitchen Mixer that’s 
FREE! priced right to sell fast It’s not justa 


beater—for it Whips, mixes, blends and 









purees! Special scientifically designed 
tainless-steel beaters beat everything 
from one eyy to a heavy cake batter 
Nylon gears are quiet and last a lifetime 
Comfortable finger grip handle 


A 35¢ Rubbermaid bowl scraper is 
packed in each carton without extra 





charge. For all the facts write us 


or contact your local Dazey wholesaler! 


NO. 805 illustrated 


en w | DAZEY 


Kitchen Mixer with 


St. Lowis 7, Mo. 
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Thomas Industries Names 
Two Sales Executives 


FREDERICK Keller, director of 
ales of Thomas Industrie Ine 

Louisville, Ky., has announced the 
appointment of ° R. Fuller 


ale manager » Moe Light 


J. L. Parentice 


and Star Light Divisions, and J. L 
Parentice, a ales manager of the 
Electric Sprayit Division and the 
Wright Power Saw and Tool Divi 
on joth appointment are ef 
fective at once 

Fuller succeeded to the post 
ale manager of the Moe Light 
and Star Light Division afte! 
erving i assistant sales manager 
of the Moe Light Division ince 
February of 1954. Prior to his ap 
pointment he was assistant to the 
ales manager, and before that had 
been advertising manage! Ince 
October 1950. He started with Moc 
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(Continued from page 20) 


Light in April 1950 a ale 

respondent after graduation 

the University of Wiscor 

1949, with a deg: in Bu 
Parentice was formerly market 

ing manager of Thomas Industri« 

Prior to the appointment of the 

latter oSition he had erved 

eight years with the Shawnee Ps 

te Co. of Zanesville, Ohi« 

its Kenwood Ceramics divisior 

the capacity of vice-presider 


charge of al and merchan 


a 


Dougherty, of Gladding, 
Elected AFTM President 


AT THE ANNUAL meeting of the 
Association — of Fishing Tackle 1950 
Manufacture! held at French he wi 
Lick Springs, Ind., John K. Dough of the Lennox 
erty was elected president, Dough Svracuse, } 
erty is executive vice-president of Portland 


wit! 


©) 


B. F. Gladding & Co., In South Yale Univ 


} 
Otseli N. Y manufacturer of gree in 1926 
fishing line since 1816, and a mem tended _ the 
? 


ber of the association since it School of B 
founding. The association repre and receiv 
ents a large majority of the man 1928 
ufacture: of fishing line lure 
rods, reels and other types of tackle 
in the United State 

Dougherty has been 


Distributors Prepare for Houston Show 


Among the hardware distributors who are directing the Houston Gift and 

Housewares Show, to be held August 21-23, are the following: standing, left 

to right: J. D. Bryan, Jr., Peden Iron & Steel Co.; Fred Curry, F. W. Heitmann 

Co.; L. 8B. Gambrell, of Peden; seated, left to right: Fred W. Heitmann, R. D 

Strange, both of F. W. Heitmann Co.; and Fred Rose, Bering-Cortes Hard- 
ware Co. 
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30 years of advertising 
back up your every mention of Ten 
neseal. Several generations of farm 
ers in your area have seen and heard 
just as YOU are 
now). This continued campaign has 


ads on Tenneseal 


been effective. In fact, in a recent 
poll throughout the South, two and a 
half times as many farmers preferred 
Tenneseal as preferred all other 
brands of galvanized roofing com 
bined 

Tenneseal ads pay off for YOU! 


Readily available 
An easy sale is no good unless you 
can deliver fast! That’s why TCI has 
spotted your Tenneseal wholesaler 
NEARBY 
are frequently BIG ones, you can't 


Since Tenneseal orders 


always stock enough. A phone call to 
your supplier, when you run short 
will do the trick 

Sell Tenneseal for fast delivery' 


The customer will be back 
after you've sold him Tenneseal. It’s 
no secret that really satisfied cus 
tomers will come back for OTHER 
Actual use of Ten 
farmers over the past 


quality products 
neseal by 
thirty years has proved that it lasts 
longer, with no maintenance 


Tenneseal keeps custome itisfied! 


Tou can now Then 
installed 


with the illustrated promotion liter 


how easily Tenneseal i 
ature we furnish. A sheet or two of 
‘Tenneseal, hanging on the store wall, 
makes an ideal indoor display on 
which you can easily point out Ten 
neseal’s many superior features 

Sell easily demonstrated Tenneseal! 





A leak proof blanket of steel 


is provided by Tenneseal. This four 
fold protection is important to your 
V- Drain 


urface water. Snug fitting 


customer illow rapid 
runoff of 
underlap and overlap drains quickly 
carry away water blown or drawn 
Dhree cross crimps 


heat of 


1 water-proof bar 


into side joint 
and a pressure lip on each 
‘Tenneseal make 
ner out of each end-joint. Continu 
ous line galvanizing production of 
‘Tenneseal gives even distribution of 
the 1.2 
meet rigid 


» ounce ordered coating, to 
ASTM 


Once installed, a Tenneseal roof re 


Spun ications 


quires no additional attention 
Sell effiaent Tenneseal' 


TENNESSEE COAL & IRON 


Division 


UNITED STATES 


DISTRICT OFFICE CHARLOTIE + FAIRFIELD + 


USS AMERICAN FENCE 
USS TENNESEAL V-DRAIN ROOFING 


VENERAL OFFICE 
* JACKSONY f 


STEEL CORPORATION 


FAIREIE ALABAMA 
MEMPHIS NiWw WLEAN TULSA 
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Thomas Industries Names 
Two Sales Executives 


FREDERICK Keller, director of 
sales of Thomas Industrie Ine 
Louisville, Ky., has announced the 
appointment of T. R. Fuller, a 
ale manager of the Moe Light 


T. R. Fuller 


J. L. Parentice 


and Star Light Divisions, and J. L 
Parentice, a ales manager of the 
Electric Sprayit Division and the 
Wright Power Saw and Tool Divi 
ion Both appointment are ef 
fective at once 

Fuller succeeded to the 
ale manager of the Mose 
and Star Light Division 
erving i assistant al 

th Moe Light Division 
February of 1954. Prior to 
pointment he was assistant to the 
ales manager, and before that had 
been advertising manager ince 
October 1950. He started with Moe 


22 








(Continued from page 20) 


Light in April 1950 a ale 
respondent after graduation 
the University of 
1949 vith a d 
Ad ! tration 

Parentice was formerly marke 
ing manager ol Thoma Ind istrie 
Prior to the appointment of the 
latter position he had ery 
eignt years with the Shaw! 

Co. of Zanesville, Ohic 

Kenwood Ceramic 

‘ 


Ol Vice 


ales and me! 


© 


John K. Dougherty 


Dougherty, of Gladding, 
Elected AFTM President 


AT THE ANNUAL meeting of the with the Gladding 
Association of Fishing Tackle 1950. Prior to his } 
Manufacturer held at French he was assl 
Lick Springs, Ind., John K. Dough of the Lennox 
erty was elected president, Doug! Syracuse, N. Y 
erty is executive vice-president of Portland, Ore 
B. F. Gladding & Co., Ine South Yale Universit 
Otseli N. Y manufacture of gree in 1926, a 
fishing line since 1816, and a men tended _ the Har 


ft 
ber of the association ince it School of Busine 
founding. The association repre and received the 
ents a large majority of the man 1928. During 
ufacture! of fishing line lure 
rod reels and other type of tackle 
in the United Stat 

Doughert has been associated 


Distributors Prepare for Houston Show 


Among the hardware distributors who are directing the Houston Gift and 

Housewares Show, to be held August 21-23, are the following: standing, left 

to right: J. D. Bryan, Jr., Peden tron & Steel Co.; Fred Curry, F. W. Heitmann 

Co.; L. B. Gambrell, of Peden; seated, left to right: Fred W. Heitmann, R. D 

Strange, both of F. W. Heitmann Co.; and Fred Rose, Bering-Cortes Hard- 
ware Co. 


fe) 


, ae an . 
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30 years of advertising 
back up your every mention of Ten 
neseal. Several generations of farm 
ers in your area have seen and heard 
just as YOU are 


This continued campaign has 


ads on Tenneseal 
now 
been effective. In fact, in a recent 
poll throughout the South, two and a 
half times as many farmers preferred 
Tenneseal as preferred all other 
brands of galvanized roofing com- 
bined 


Tenneseal ads pay off for YOU! 


Readily available 

An easy sale is no good unless you 
can deliver fast! That's why TCI has 
spotted your Tenneseal wholesaler 
NEARBY. Since Tenneseal orders 
are frequently BIG ones, you can't 
always stock enough. A phone call to 
your supplier, when you run short 
will do the trick 


Sell Tenneseal for fast delivery' 


UNITED 
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The customer will be back 
It’s 


cus 


after you've sold him Tenneseal 
no secret that really satisfied 
tomers will come back for OTHER 
quality products. Actual use of Ten 
the past 
thirty years has proved that it lasts 


neseal by farmers over 
with no maintenance 


atisfied! 


longer 
Tenneseal keeps custome 


tou can snow 
installed 


with the illustrated promotion liter 


how easily Tenn eal Is 


ature we furnish. A sheet or two of 
Tenneseal, hanging on the store wall, 
makes an ideal indoor display on 
which you can easily point out Ten 
neseal’s many superior feature 


Sell easily demonstrated Tenneseal! 


A leak-proof blanket of steel 
is provided by Tenneseal. This four 
important to your 


Drain 


fold protec tion 1 


customer \ illow 1 ipid 


runoff of surface water. Snug fitting 


under! ip ind over! ip drain qua kly 


water blown or drawn 


lip orn cae h 


enrry mway 


into side joint cross crimps 


heet of 


i water-proof bar 


and a pre ure 


ta ike 


ner out of each end-joint. ¢ 


I nneseal 
ontinu 
uv ily 


ous line inizing production of 


‘Tenneseal gives even distribution of 


the 1.25 ounce ordered coating, to 
riged ASTM 
installed, a 
quires no additional 
Sell efficent 


meet speciiications 


Cones Lenn wal roof re 
ittention 


Penneseal! 


TENNESSEE COAL & IRON 


Division 


UNITED STATES STEEL CORPORATION 


{ rrict FFICE CHAR Trt FAIRFIELD + 


ee. ee 


1955 


sE NERAL tf f 
N 


ALABAMA 
NEW OF AN 


FAIREIE 


JACKSONY f MEMPHIS 


USS AMERICAN FENCE 
USS TENNESEAL V-DRAIN ROOFING 


S$-T £6 Bt 





3 RP RY: 





(Continued from page 22) 


AB aes FO ta? 


Officers of the loca 


Pflueger Announces ' 
Changes in Sales Reps 2 @ sees eee < 
4 Marp >! , 

THe Enterprise Manufacturing nd H. K. Vincent, se 

Co Akron Ohio make! irer. In addition to 

Pflueger Fishing Tackle the board of director 

nounced change in it 


up 


lL. O'Brien and Sam 
The charter list in 


hardware dealet 
. 
Stanley Electric Tools 


Perry & Barr Appointed , ' 
Adjustable Clamp Reps Names Assistant in Sales 


ADJUSTABLE Clamp Co., Chicagt 
22. Ill., manufacture of “Jorgen 


LUCIER } bee 


and “Por C” Clamy Sal 
imps, Clamp Fixtures and Hand 


announces the appointment 


\ , A.B. deg: 
Eberhard Mayo eived an M.A 
administratior 


W.C. (Chet) Eberhard. formerl rsity 


factory service manager, has been 
appointed assistant southwestern 
ales representative. He will aid 
James A. Butterly, of Fort Smith 
Ark., covering the states of Arkan 
iu Louisiana, Oklahoma, Texa 
and Mississippi. Eberhard has been 
with The Enterprise Manufactur 
ing Co. since 1923. He has recently 
moved from Akron, Ohio to 1428 
Lafayette Ave., N.E., Albuquerque 
N. M 

Linwood A. Mayo, of Tampa 
Fla., has joined The Enterprise 
Manufacturing Ce a assistant 
outheastern sale representative 
He will aid A. H,. (Fred) Iseley of 
Orlando, Fla in covering North 
and South Carolina, Georgia and 
Florida, Mayo previously was man 
ager of sporting goods with Tampa 
Drug Co. He lives at 3416 Tamba‘ 
Ave Tampa 


Coleman R. Perry 


*. 


Dallas County Hardware 
Dealers Issued Charter L. G. Barr, Jr. 


A STATE charter has been issued 
to the Dallas County Independent 
Retail Hardware Association, Ir 
comprised of a group of member 
of the Texas Hardware and Im 
plement Association 
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Kove Idlaveinyjavres; Go, 


WHOLESALE HARDWARI 


ATLANTA, GEORMA\ 


July &h 1958 


Memo to Southern Toy Dealers: 


. 


Be sure to mke purchases for Christmas Toys 
and Gifts inventory from the enormous display at 
King Hardware Company. Full lines of the newest, 
most fascinating and ingenious toys are sampled in 
the Show Room in Atlenta -- at 1:9 Marietta Street. 


Make King Hardware's Toy Show Room your main 


stop in Atlanta this month and be ready for a 
bigger and more profitable toy season in 1955! 


Yours for Toy Business, 


AAS (JmCmMe tNAA-*e 


WwW. W. MoManus 
President 
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North & Judd Promotes 
Armstrong, Brown 


. 
‘ 
Manufacturin 


Conn na al 


NortH & Jupp 


Co., New Britain 
nounced the appointment of Don H 
Armstrong as resident manager of 


its Atlanta office. Armstrong is be 





Brown Armstrong 


ing transferred from the New York 
ales office been fo! 
the past four year He joined 
North & Judd Mfg. Co. following 
his discharge from the Army, and 
initial training in the 


where he ha 


received hi 
office 
division in New 


home administrative ale 
sritain, Connecti 
cut 

Philip W. Brown, who has been 
Atlanta 


being re 


resident manager of the 
sales office since 1952 1 

called to the home office to assume 
the management of a sales division 
Brown ha 
ince 1945 
tie 


been with the compan) 


mh variou ale 


capaci 


o 


Remington Arms Co. 
Promotes Two in Sales 


DEWEY GODFREY, vice-president 
and director of sale Remington 
Arms Co., Ine 


has announced two change 


Bridgeport, Conn 
in the 
company ales personnel 

P. B. Patteson ha 
manager, Industrial Sales Division 
succeeding Paul Hickman, who ha 


been named 


been transferred to the research 
and development department. Pat 
teson, formerly manager, Western 
sales region, has been acting man 
ager, Industrial Sales Division fo! 
some month in the absence 


Hickman. He ha 
in Remington ale 


erved in numer 


ous capaciti 


26 


(Continued from page 24) 


’ t ce 1944 

F. E. M n, manager, Easte 

iif ( n ind ct i 
We té ii ‘ on i Het } 
| nted manage field ile if 
a NV Tie na had A it iif f 
perience will Remingt u I 
out the ‘ ryty joined the ( 
pal ile force I 1935 


New Bedford Cordage 
Appoints Gulf Manager 


Georce W. Hundinger has been 
appointed manager of the Gulf 
state District for New Bedford 


Cordage Ce New Bedford, Ma 


Fo! the pau t 15 vear H indinwe 
has handled sales of New Bedford 


Rope in the oil field YOW 


order to build sale 

District, he will be responsible f 
both territorie Heade li le 1} 
be in New Orlea ul ‘ 


Montague and Ocean City 
Announce Plans to Merge 


THE 12l-year-old Mont ie Rod 
and Reel Co. will merge with the 
Ocean City Manufacturing Co., of 
Philadelphia, sometime 
fall and will end 
Montague City, Ma me 


equipment to Philadelphia 


ope ra 


Thi wa announced ecentl 
by Paul J. Johnson, president f 
the Montague Rod and Reel Ce 
and chairman of the board { the 
Ocean Cit Manufacturi Cx 


Montague and Ocean City hereto 
fore have been associate companie 
The fishing tackle executive ex 
lained that among the advantage 
f the merger will be the increase 
production capacity offered | 
Ocean Cit three modern Phil 
delphia plants a F 
available for the development and 


t 
} 
( 


well as mat} 


production of rods, the engineering 


facilitie of the Ocean Cit’ Manu 


The Montague Rod and Reel Ct 
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With These 
LUMBIAN HELPERS! 





Columbian CARTON Coils 


a 

Feed factory-clean Columbian Pure Manila or Radium - 
Sisal through hole in top of this sturdy, non-kink dis Columbian COLPACK Cartons 
penser. Three-coil shipping container packs 3 sizes Dispense your choice of Columbian Pure Manila or 
and diameters. Approximately 20 Ibs Deciede Gienl te Ciamatess Wom Ks" eoeehs % — 


per carton, or 60 lbs. of rope for full container. Light 
the sturdy Colpack Cartons! No lashings to cut 


weight, colorfully printed — makes an attractive, easy- 
just draw rope throug} hole in top leave uncut 


to-reach display on counter or shelf. 
play 
f ywrhion perfec tly coiled and protec ted from dust inside 


cartor Ea y to handle tore, di play and sell! 


Columbian COLPACK Four sizes: 25 |bs., 50 Ibs., 75 Ibs., and 100 Ib 


Display Rack 


Combines neat, handy Col Columbian Rope MERCHANDISER 


pack Cartons of all sizes in Display 7 sizes of rope in 22 x 12 Columbian 
20” x 29” of floor space! Thi of floor space! The 52”-high Col onew ae 
eye-compelling display spark mbian Re pe Merchandiser mea | ol . 
plenty of impulse sales ures the required length « ve om 

holds one Colpack 25. two and cuts it tor tast, « 

50's and one box of 100 con venient selling. Your 

nected coils. Comes com displayed in a al 

pletely assembled, ready to cation forcetully re 





use cy 





COLUMBIAN ROPE COMPANY, Auburn The Cordage City 








Columbian Displays Make Money... 






Ask Your Jobber to Prove It! 
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Piedmont Hardware Remodernizes ceaeiak te 





(Continued from page 26) 


Shown at left is company's new 
air conditioned office area 


Hugo Named Head of New 
Westinghouse District 


APPOINTMENT of D. P. Hu 


rlable appliance istrict 
‘ the Kr ‘ 
nd Chattar i eu 
inced rece I \ ») | 
itheastern Y ( 
rtable appliances the We 
I Nn e Elect A} ec LV 
Accord to I I é 
t ( ered t H ( 
ct 1 ed t ‘ r 
an 1 fie 1 i { 
‘ i ‘ fect t the 
Ket I t ‘ th 
In his new posit H , 


\ REMODERNIZATION of company 
facilitie is being completed by 


Piedmont Hardware Co., whole 
alers with headquarters in Dan- 
ville, Va 

In the company main building on 
Craghead street the first floor of 
fice area has been moved to the 
econd floor with the street floor 
being converted to a display room 

The new office area now consist 
of seven private office a general 
office area, and a catalog and print 
ing department. The offices are all 
conditioned and are equipped with 
fluorescent light fixture 

According to the announcement 
from C. B. Marshall 


will-call 


ecretal 
treasure! custome! 
now will come to the front door in 
tead of the side door as in the 
past. Under thi 


will enter directly into the display 


arrangement they 


room where the city desk will be 
located 

Piedmont Hardware Co. wa 
established in 1897 


have been carried on from. the 


Operation 
original building on Craghead 
treet since 1900, at which time the 
corporate name was changed from 
Travlor, Peterson and Motley to it 


present name 


28 


! fa and ‘ 
A graduate of Miami Universit 
Ono tre new district manage 
In 1952 the compan erected a joined Westing! ise in 1952 on the 
modern. one-story warehouse Ik tudent training course and i] 
cated about five blocks from the equently served as an a tant 
main compan building Thi the major appliance advert 
warehouse used mostly for the department at Appliance Divisio 
torage of bulky merchandise, pr« headquarts mn Mansfield. Ol 
vides 45,000 square feet of space (Continued nage 44) 





Customers visiting the company will enter directly into this display room 
“Will Call" desk is located in this sample room 
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Fiaraware Dealers 





Wallrite Summer Sales Contest Enas 
August 15—-W ith Many Display Ideas 


FLOOR SPACE CAN BE EXPENSIVE WHEN NOT USED EFFECTIVELY 


That’s why Fleming & Sons, through its SUMMER SALES CON 
TEST, asked hardware dealers everywhere to suggest profit-proven 
ways to display WALLRITE. Fleming intends to pass along to you 


those ideas considered most effective. 


Preliminary plans are under way to produce display racks which 
you, the hardware dealers, have recommended as the best to show 
and sell WALLRITE. These racks will incorporate the most desit 
able features from the hundreds of suggestions submitted. New racks 


will be available to you shortly after the contest ends. 


THERE IS STILL TIME TO ENTER THE CONTEST AND 
BECOME ELIGIBLE TO WIN A 1955 FORD FAIRLANE OR 
CUSTOMLINE RANCH WAGON. All order-entries must be 
postmarked by August 15, 1955. 


21 SUCCESSFUL YEARS OF MANUFACTURING AND 
SELLING WALLRITE ARE BEHIND US IN HELPING YOU 
MAKE 1955-56 A HIGHLY PROFITABLE YEAR. 


SHOW THE NEW WALLRITE LINE 1O BEAUTIFUL, 
COLORFUL PATTERNS. 


GET YOUR SHARE OF THE INCREASED BUSINESS AND 
PROFITS. 


Thanks for your orders and suggestions. 


Fleming & Sons, Inc. 
P.O. Box 1291 
Dallas 21, Texas 
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Reap a harvest of profits with 


AL Bale ties—Coiled baling wire 











Dixisteel Coiled Baling 


. Cattle raising c 9 to increase in Dixie. This calle 
ills he canes meena ittle raising continues to increase in Dixie. This call 


for these automatic for more hay and forage. The result is greater demand 
balers: . . 
for bale ties and baling wire for automatic balers. 
@ John Deere 


@ Oliver Be ready when harvest time comes. Have plenty of 


@ New idea 


DixisTEEL Bale Ties and Coiled Baling Wire in stock. 


@ International Harvester 


@ Minneapolis Moline Order now from your hardware wholesaler or jobber. 


@ New Holland 











ATLANTIC STEEL COMPANY « ATLANTA, GEORGIA 
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AUGUST 1955 


Southern 
HARDWARE 


from doghouses to skyscrapers 
~~, 


co, \3 " | ( 


e) 
| ig - Volume Sales of 
7 


| @ 
Builders Hardware 


Ti 9 
og Mil 


-, 


By Richard Lane 


{ ee ONG 1 
it qul 
who ! 
throw aw: 
Hardware Co 
Why? Simpl! 
pe ople il the 
naturally 
ware Co 
keys an 
The big uy 
see te 
percent 
one depa! 
peri 
knowin 
has furnished | i Jerry Merritt, DeSoto'’s architectural hardware consultant, pours over 
from doghou t é pe blueprints with Assistant Manager Pierini, prior to estimating builders 
hardware requirements for a large job. The line accounts for from 25 to 40 
percent of the company's total ennual volume of sales 


- 


heer 


tment. The 
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Small home-owner receives courteous attention from Merritt as he dis- 

cusses door item with her in the sample room. Below, manufacturers sales- 

men confer with company sales staff in attractive room where samples 
are displayed against the panels of natural wood 


Ask either of them how much 


builders hardware they sell in a 
you'll receive no boastful 
figures or claims. They put it quite 
We sell as much as any 
other store in town.” Their com 
will tell you that 
it quite mildly indeed 

ince many of DeSoto’s sales run 


year, and 
modestly 
putting 


petitor 
especially 


well into five figures 

While DeSoto Hardware Co 
doesn't advertise its builders hard 
ware sales methods, neither does it 
keep them under lock and key 
They are pretty well known—o! 
hould be now to DeSoto’s chief 
in Memphis. But other 
dreaming. of 


competitor 
hardware tores, 
building builders hardware into a 
high-profit department, perhaps 
can take a page or two from the 
book of 
volume, too 
Here's how Merritt explains it 
“You've got to have quality lines 
to build a large volume. Little 
known brands simply won't do if 


uccess and up thei: 


you are going after the big job 
Highly advertised lines that con- 
tractors and home builders know 
they can buy with confidence are 
the ones to stock. 

“Our two main lines are quality 
lines which go a long way toward 
selling themselves. They are house 
hold names 

“While our lines can cover any 
price range, we concentrate on 
quality 

“We go after the better class of 


busine: the higher priced home 


32 


ke 
' 


and subdivision the new ho 
pitals, commercial buildings, ware 
houses, schools and public build 
ings in the Memphis territory 
“That doesn’t mean we arent 
glad to see a customer come in and 
ask for only one item. Remember! 
thi That 
wants a lock or hinge for his dog 
house or garage, or who wants a 
metal knocker for his front door 
may buy builders hardware for a 


customer who today 


complete new home tomorrow 
How does DeSoto Hardware Co 
get its “leads’’? 
It isn't difficult. The same mean 
are available to any other hard 


Nare { L I | 
the eit 

We regularly ch ty an 
( 1 t 1] Me tt 
expialn We ire! the 
Dail . t New ynict f t 
these peri t We ‘ teh f } Id 
I ict I We A r ‘ 
wit t ryt act i cr tect 
We |} ‘ i! 1 friends in the 
construct t ( lent 
or ercia ind t i 

Contract i hitects come 
te j oO! ete tne ( é t te ] 
rhe KNOW vVhat line ell and 
the have no hesitatior econ 
mending them where the know 
quality is desired 

Incidental] ve are membe 
of the Memphis Builders Exchange 


and Associated General Contras 
tor two organizatior that en- 
able us to keep in close touch witl 
what's going on. We also are men 
bers of the National Builde Hard 





ware Association 
‘We service 
closely with them and prepare o 
contract estimate from __ bluse 
prints,’ Merritt add 
DeSoto Hardware Co. gets lot 
without competition 
quick to emphasize 


architect WOrK 


of busines 

But Merritt i 
that selling 1 
waiting for 
tractors or other builder 
in and shop. To do a real busine 


not just a matter of 


home-owne! con 


to come 


you've got to go after sales. And 
DeSoto does that 

“You can't stay in your office all 
the time. no matter how good your 


(Continued on page 46) 


SOUTHERN HARDWARE for AUGUST, 1955 





Tools, right, are hung on 
peg board sianted from 
shelf ledge at bottom to 
wall at top. The paint sec- 
tion, before remodeling 
center, hod no particular 
plan for space cround col- 
umns. Now, by using peg 
boord, bottom, paint ac- 
cessories and builders 
hardware are displayed 
much more effectively 


By W. M. Massey 


Effective Displays Boost Sales 


Designed primarily to increase display space this 
remodeling job boosted store traffic — and sales 





$10,000 Monthly Volume 


Hardware-- 
Self-Service Style 


By Ruel McDaniel 


Customer above enjoys leisurely 
selection of gun in this self- 
service store. Exterior view be- 
low shows store's advantageous 
location in new shopping center 


_ 
ai Fens ns 0) 
et an 


\ = Ln. ae 


Lt) | i - 


| SR - 
Si) oe 1 


oS 
—t 


ort 
_ 


om * tl» 
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Customer finds shopping baskets convenient and likes the quick check 
out service. Cashier takes this opportunity to suggest additional items 







Salesiady at right gladly assists 
a new customer. Below, Co- 
partner Golliher checks fast- 
moving paint stock and carefully 
marks pricing of small screws 
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Early Promotion 


moves more heaters 


By S. W. Ellis 





Customer selects radiants for 

her heater. Sales of these for 

heaters the store carries add 
substantially to volume 


MM, HEATEI ind fireplace ( 
| Fa ori i@ld maximul ol 


ime for the F. C. Stearn Hard 


ware Co., Hot Spring Arkansa 
because the owne! heed the old 
ales axiom plenty of promo 
tion in plenty of time 

By August 1, the heater wi 
dow displa on n and, with a 
few change runs all montl It 
has to be an effective window t 
hold attention o long Edward 
lL. Wright, vice-president, point 
out. The Stears window | made 
especiall attractive with Caso! 
al proj ood lettering, and a 


touch of imagination 
The window that Vi et ip 





Heaters and fireplace accessories have a generous share of the floor 
space. Salesman, above, discusses the various heaters with prospect 








On | 
prese t W 
| 
The 
Shown here is a typical window dispiay which is set up August 1 and which A ™ -™ ' evou 
( t é je 48) 


with changes to hold attention, remains on duty until cold weather 
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Wolf enters data on items pur 

chased and makes a note of 

number yet to be bought to 

equal last yeor's sales volume 

At left, he helps customer choose 
a pottern of linoleum 


He avoids dead stock 
with this system for 


Placing Seasonal Orders 





.* ING THE buying of seasor By Beatrice Miller 
the | W 
f rie 1) ] I H 
( W 1) 
1 ¢ ( 
T} 
hy 
$160_.000 
We Du t I et 6U 
We ‘ 
{) 
PPB A Ae 
pecial tabl Wolf's policy is to buy 80 percent of last 
Wolf | lepartmentized | year's sales volume—simultaneously noting 


the number of items still to be bought to 
ial ea ia equal last year's figures. Yearly losses 
poult pli , in dead stock run less than one percent on 
nd major elect es are a gross volume of approximately $160,000 


PPB PBA PP PP PPD DDD LALLA 
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be 


ra ree eth) 


Customers know in advance when garden supplies will be available at 
District Line. Here, a lady buys flower seeds from store salesman 


‘ of lawn mows 


15. the end of the 


had only eight left aid 


bulk seeds which de hon l numbe! 
1 had onl and rl indicated 


the outset 
e quantit 


equal 


KnOWT 

also 

keeping 

Wolf has con 1is own boo t wt 

pattern le ‘ 

that refer 

discontinued pattert 
The complete bool 

electiot Orders for poultry supplies also are placed early. Customer, left, and 

salesman discuss proper items to meet his feeding and watering needs 
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Effective Store Planning 


for Semi-Self Service 


By Stallard Jones 


ré 
unter ion che to ofte a Hi nd 
r small items the A need 
aning suppli nd ho 
are displayed re “full sdeanion: 








eration, as opposed to 
either old-time 
or the ultra new 
ervice 

Although the 
could be operated on 
uu elf-service basi 
Richmond does not be 
lieve that straight self 
ervice is practical for 
most hardware iten 
Customers just Ci 
eem to choose mi: 
hardware items wi 
out expert advice 
pointed out 

Semi elf 
however, 1s proving 
be almost perfect, he 
continued, The system 
not only cuts down or 
ales cost but also fea 
ture open display of 


Kitchen 
Operated on a semi- Man Sonne 
self-service basis, ss ye 
Richmond Hardware 
displays items so 
shoppers may see 
and handie them 
Customers above se- 
lect their needs in 
the carpenter tools 
department. Store 
plate glass front, 
left, affords full visi- 
bility from the sireci 


cated 


merchandise. When customer 
inspect products easily, sale 
Located on Gate City’s mal 
treet, Richmond Hard 
ware occuple an 6) | ; Ton 


building An attractive 
trimmed, plategla fro 


good interior visibility 
treet. In addition, an out 
play fixture appre Kirmately 


feet lon two feet wide, ane 

feet high, with two shelve 

at all times, when the weathe 

mit Displi 

easonal, Richmond 
Just inside the win 

right is the sporting 


i on thi 


ment featuring a 
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Good pdinter 





for more 


file : 


For brisk file sales, feature these three 
sales Black Diamond files. Why? Because each of them 
superlatively fills a real filing need 


And because your customers have recognized 


Black Diamond files as highest quality for many years. 


BLACK DIAMOND MILL FILE 


One of the n t versatile and por r file side! 8 ind 


BLACK DIAMOND TAPER-TYPE FILES 


For handsaw Taper, Slim Taper, Extra Taper, [ ble Ext 


4° to 8 engths for precise sharpe } 





Jouble-cut for fast met ve 


Order from your Hardware Wholesaler 


NICHOLSON FILE CO. + 15 ACORN ST. + PROVIDENCE 1, RHODE ISLAND > 


BLACK DIAMOND FILES FOR EVERY PURPOSE 
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Full-scale Christmas window dis- 
plays appear September 15. A 
best-seller bicycle and the lay- 
away plan sign are featured 
prominently to attract passersby 


By 
Sophie W. Ellis 


Dolls are suspended from ceiling 
just beyond childish reach. Here, 
customer points to one which she 
would like to examine close up 


y OM 


riit Linnie toy 
mid-September intil 
is Eve, the Richland Hard 
{ Nashvill Tenn 
OU 
product {| 
thi ubsti 
orpanizer 
plan 
Located in: 
hood, thi 
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Worlds Best | 
S 9s 
i Axe : 'Oh/y { , 


= 


gr<- - 


This advice comes from a promotion-minded 
dealer who, from mid-September until Christ- 
mas Eve, does an $8,000 volume on the line 


help to sell other 
Nearly every 


away, and 


is¢ lay-away promotion 


duce early shopping 

Lay-away help t to buy lay 
profitably aid E. L. Gullett accompany it 
“We start the ball rolling The lay-away 
on September 15. At that time we 
put out full-scale Christmas dis 


I lay 


manavel 
window when t 
played. A killed 
makes the huge 
Last year 
lay-away 
warehouse 
a garage close to the store, and b 
gan filling a special section of the 
store’s general warehouse 

So many lay-aways are sold 


that include lay-away signs 


the windows and in the store glass 
Last Christmas, during the first 30 
lays, we could determine which 
selling best. By the 
middle of October, we knew what 
we would have to reorder and how 
much, Naturally, we pushed the 
best-selling items.” a good 
One of the best-selle the lished 
was a bicycle in the $40 price compact card 
Th model i the in the toy department. Eac! 

pot in sidewalk and win tomer ha d. Wher 

Although other bi ] made thi er 

priced from $19.95 to 
old, this model is the 
Last ear 40 were 


items 


rented fi 


filled pecial 
aways 


e 


tem were 


system had to be « 
to keep track of then 
ten ; 
given 


a Cal 


display 


card, and the 
receipt 


No down payn 
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We’re Lighting Fixture Experts... 


with our MOE 4% display! 


Everyone on our staff enjoys selling Moe Light fixtures, now 

that we have a Moe Light Home Lighting Center. Everything 

needed to do a competent sales job, is right on the spot—at 

tractively displayed—plainly identified and clearly priced 

What’s more, Moe Light’s beautiful catalog is filled with au- 
Es eee thoritative information—helps our salespeople in offering helpful 

Bere om --- -+- and decorative suggestions that lead to extra sales 

Anderson-McGriff Company, Atlante, Georgie 


You’ll be amazed at how quickly you can build a profit- MOE (ght 

able, volume business with a Moe Light Display. Waste General O 
ceiling space instantly goes to work for you. The eye- Division of THOMAS INDUST 
catching display adds a bright spot to your store —stim- 
ulates impulse purchasing as well as establishing your [| wos wont, dep sone 
place of business as headquarters for home lighting fixtures Oivisien oF THOMAS ON 


410 Seowth Third Street 


la Corede 4 The Oveersea, ' 


Moe Light is a nationally advertised, complete line, Lovisville, Ky 
with fixtures for every room, every taste, every budget oe Ligh © 
Moe light offers you a choice of ceiling, wall or counter 
displays, each with a sales-tested assortment of fast 
moving fixtures that show immediate profit 


IT WILL PAY YOU TO GET THE MONEY-MAKING FACTS ON MOE LIGHT DISPLAY DEALS 
USE THE CONVENIENT COUPON FOR PROMPT ACTION 
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Merchandising Clinic Held by Saati Rextowe Beye 
The Schoellkopf Co. in Dallas : 


AMARILLO Hardware C« whole 


aler ir Amarill Texa ar 
nounces the purchase of an add 
tional warehouse buildiu locate 
it 5th and Johns treets a 
the treet from a warehouse con 
tructed bv the « mmpar in 1950 

The new warehouse building 
100 feet by 140 feet and conta 
basement, two flo and erve 
by railroad trackage 

Thi addition: $2 000 quare 
feet of pact bring the compa! 
total floor area te more t! 
200 000 quare feet accord t 
R. ( ee] J ‘ ( lent 


H. K. Porter Announces 
Sales Appointments 





J. G. GeEppt pre lent of H. K 
Port In Somerville l 
anutact | ‘ 
Cut I 
P-} f 
t f Ha Net 
Wi 
Photo at top shows Bruce Burgess, merchandising manager, Union Fork and Dir 
Hoe Co., addressing the meeting. In bottom picture, C. T. Ellis, Schoellkopf eutte : 
sales manager; Jap Lucas, Athens dealer, P. L. O'Brien, Dalias dealer, Pau! : , 
Burge, Ft. Worth dealer, and Harry Mass, Precision Radiation Instruments, a . 
Inc., look over merchandise displayed at the clinic It Vi ed that 
Joseph O. H n, Garl lrexa 
vill represent ‘ t tive 
“PERSONALITIES are the key to He urged more empha on i n Arkansas, | 1h 
modern merchandising,” aid tensified sales training of persor except El |! 
Bruce Burgess, vice-president and nel with particular attention t ' wt 
merchandising manager of Union product knowledge and _ sellin; pe 
Fork and Hoe Co of Columbu techr que Any retaile accordin ° 
Ohio, in an addre to hardware to Burge can improve hi ale 
and housewares dealer attending by having the right product di Belknap Announces 
a recent one-day sales conference playing them attractivel ind giv 
held in Dailas by The Schoellkopf ing careful attention t the cu 1955 Toy Booklet 
Co., hardware wholesale with tomer and his desire BELKNAP Hardware nd Manu 
headquarters in that city Burge poke at a_ lunches facturir Cc 111 East Mair t 
Burgess took the nation’s retail during the ail-da Schoellkopt Louisville 2, K ar nees that 
ers to task on their continuing lack ales conference whicl wa at i ipplying t ie than its cost a 
of emphasis on personality in sale tended by more than 200 Nort! toy booklet 955 I hard 
training. Citing one aggressive lexa hardware and houseware ware deale! 
nationally-known retailer as an dealers. Factory representatives of tribute to their custome 
example of outstanding customer- leading lines such as Ekco, Mir The 32-page booklet will be 
relations, Burgess contrasted the Revere, Pyrex, Presto Cookers printed in fi colo! enamel 
practices of numerous other deal Dille & McGuire Mowers, and Pre paper, gravure proce ind will 
ers who maintain a don't-care atti cision Radiation Instruments Cs contain 200 iter These include 
tude in this important area of s« 1] Inc conducted cla ‘ I tl e that id best ! 1954 and 
ing throughout the day those expected t ell best in 1955 
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COMPLETE 
KIT INCLUDES 
PLASTIC POUCH, 
METAL WALL RACK 
AND WRENCHES 








ENGINEER'S WRENCH SETS 
WITH POUCH & WALL RACK 


5 Pc. Sets: Heavy Duty — openings 3, 8" to 7/8" 


Light Duty — openings 5/16" to 3.4". Polished or 


Unpolished Heads. Std. Pkg. 5 


6 Pc. Sets: Heavy Duty 
Light Duty 
Unpolished Heads. Std. Pkg. 5 


COMBINATION WRENCH SETS 
WITH POUCH & WALL RACK 


5 Pc. Set: Openings 7/16" to 3/4”. Polished Heads 
Std. Pkg. 5 


6 Pc. Set: Openings 3,8" to 3.4". Polished Heads 
Std. Pkg. 5 


Make Combination Sales— 


Sell an 11 or 19 piece TUFF-TEST 
Socket Wrench Set every time you sell a Set of 
TUFF-TEST Flat Wrenches. Metal Rack hooks se- 
curely on front of Socket Wrench container, and 
both hang on wall as shown below. This NONE 
BETTER feature increases Tool Sales for you, 
helps your customer build a useful Tool Dept. 


openings 3/8" to 1” 
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Sell Flat Wrenches 0 


openings 5/16" to 7 8". Polished or 


NONE BETTER DIVISION 


B 


i 


iP aa 
WICK 


With this Seles-Active New 
Merchandising Idea by 


NONE BETTER 


PLASTIC POUCH AND 
METAL WALL RACK 
with 5 or 6 Piece Sets of 
DROP FORGED TUFF-TEST 
CARBON STEEL ENGINEER'S 
OR COMBINATION WRENCHES 


oe LOW cOST- 


‘SS ON 


~~ 
N\ 


Jil 


\ 
Spur your Tool Sales with low-cost NONI 


BETTER Wrench Sets packaged this eye- 
catching new way. Handsome Plastic 
Pouch puts Tools on display for you, pro- 
vides a durable, handy Kit for your Ccus- 
tomer. Red enamel Metal Rack hangs on 
workshop or garage wall, puts a complet 
Set of popular NONE BETTER Wrenches 
at his fingertips. Tools are forged carbon 
stecl, hardened and t« mpered for long wear, 


brightly plated against rust and corrosion, 


precision broached and superbly balanced. 





THE NEW BRITAIN MACHINE CO., NEW BRITAIN, CONN. 
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THE COMPLETE LINE 
ADDS THREE 





New Decoys 





WEW! VICTOR TRU-LIFE 


Realistic, life-size decoy of light, 
tough molded fiber. Prebalanced 
and waterproof, Permanent head 
Mallard and Black Duck, 





WEW! 


VICTOR MAJESTIC CHAMPION 
One-piece Tenite plastic decoy 
Life-size, internally balanced and 
colorfully finished. Mallard, Pin- 
tail and Black Duck 


NEW victor DELUXE GOOSE 


Rigid, pressed fiber 
construction. Field 









type decoy converts 
to floating decoy by 
adding wood board 


Nests for convenient 
storage and handling 
Feeding and 
upright 

heads 
supplied 


Other Victor Best-Sellers 
You Should Stock 


VICTOR MAJESTIC STANDARD 
Life-size, internally weighted, 
Tenite plastic, adjustable head. 7 
species (Deluxe over 
size model also 
available.) 


VICTOR VERI-LITE Light, tough, 
waterproof and self-righting 
Moveable head. True colors. 9 
apec ics, 


VICTOR CRO-TONE CALL 


Realistic Crow 
call equipped 
with lanyard 


Anchors>+ Balance Weights+ Wood Decoys 
Order from your wholesaler 
ANIMAL TRAP COMPANY OF AMERICA 
Lititz, Pa. « Pascageula, Miss. 
Niagara Falls, Canade 
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Big-Volume Sales of 
Builders Hardware 


(Continued from page 32) 


lines are Merritt 
phatically. “There 
the need for a real 
well as 


declares em 
will always be 
elling job out 
if it's build 


side as inside 


ers hardware.” 

The store doe ome advertising 
of builders hardware. It frequently 
share large display ad with 
others who have had parts in build 
ing or equipping a new com 
mercial, industrial or public build 
ing 

DeSoto’s biggest single job wa 


the furnishing of complete builder 
this past year for the 
new 14-floor east wing of Baptist 
Memorial Hospital in Memphis. It 


hardware 


also ha furnished the builde: 
hardware for such widely known 
buildings as the new Orgill 
Brother & Co. warehouse, the 
University of Tennessee Medical 
Surgery Building, the J. Seddon 


Allen warehouse, East High School 
the new Christian Brothers College 


Science Building, the Memphi 
Hunt and Polo Club, the Union 
Planters National Bank Building 
addition, and _ building in the 
Poplar Plaza shopping center, all 


in Memphis 
It also has provided the builde: 


hardware for many chool anda 
hospitals in North Mi ippi and 
West Tennessee. The new Coahoma 


County, Mississippi, courthouse at 
Clarksdale was equipped by De 
Soto 

Many jobs sell other job 

Merritt and Pierini pride them 
elves in the eye-catching samplk 
room on the main floor of DeSoto 
Hardware Co. This room, 18 by 18 
feet, is panelled in natural wood 
has a large oak table, convenient 


and priv 
There 
di played for 


and comfortable chai 
acy. Samples are all new 
builder 
every type building 

Merritt and Pierini do their real 
work the floor 
there is ample room to pour ove! 
the blueprints. The stock room, be 


hardware 


on econd where 


ing enlarged to provide for a bin 
system, is on the third floor. The 
store building itself is newly re 
modeled. De Soto moved into it 


about seven years ago from a nea! 
location 


DeSoto's 


by 


expert locksmith 


Stemmler, does most of the depart 
ment’s master keying. He also doe 
general lock repair work in addi 


tion to opening safes (strictly upon 
request). A highly valuable man 
he has been with DeSoto Hardware 


Co. many years and is well-known 


inroug 
le! 
law e 
balky 
and bi 
Pre 
ervit 
Co. 1 
dent ; 


in-law 


in the organization an 
in the h 


know! 


ank 
ident 
e-minded 


Charl L 


and 
Bill Di 


who al 


ind 


DeSoto 
Jettor 


ecretary 


wdle 


r 


irdwa! 


2 


re. 


Effective Displays 


If more 


ture 


+t Sales 


it will be 


remodeling avi 


of pa 


ce now dey 


product ich j 


louver! 
inder 
tool cl 
power! 
al le 

The 


more 


Ld | Cal 


Oppo ite 


thre 
neath ul 
‘ 


tools a 


paln 


Aisle 


pace | 


dolas are wide e1 


ple to 


umn 
neare 
voted 


item 


on peg 


colum 
for p 
more 
On 
of the 
inp ( 
white 
these 
playec 
Sou 
ce fu 


includ 


re port 
Ea! 


? 
in rit 


t the cher 


to paint 


ich a DI! 


board 
n Th 
aint 
impulse 
the b 
paint d 
olumt! 

pegboa! 
item 

1 from f 
thern Sa 


acct 


lel 


pa ‘T Wt 


iilde 


1 toe rent 


t ahii Uti 


ly th e% 


conducting a 


each Thursday 


with ! 


nucn 


attended. Th 


a lon 
it pi 
availa 
of the 
tool 


a publ 


for th 


ict 
ble in a 


tore w 


are | lacet 


’ ryt? 


j 
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CONVENIENCE COMES IN A CARTON 


The J&L. 100 |! _ 
Nail Box 2 et pn 


that would hold only — 
32 wooden kegs. 
Shorter box saves — 
15’ when stacked 6 
high on 3 pallets, 


Better 
Identification 


Size and type plainly 
printed on top and 
two adjacent sides. 
Better inventory 
control reduces 
shipping errors, 





Safer, Easier 
Handling 


Rectangular shape, 
straight uniform 


sides permit safe, 
solid stacking to 
greater height. 
Strong, lightweight, 
weather resistant 
J&L Box has no 
projecting nails or 
splinters, 


Easier Opening 
No wire to cut. Sim- 
ply break perfora- 
tions and lift off top. 


J&L Nails Attractive 
are packed for your convenience Appearance 


Fill your requirements NOW|! A neat moders 


package that's ideal 
for sales-building 
floor displays. 


STEEL CORPORATION — Pittsburgh 
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_iFor 

‘Safety's Sake 
‘Insist on 
‘Superseal 

Co we 
'Gas Range 
Connectors 





Easily Installed 
Leak-Proof 


SUPERSEAL Gas Range Connectors 
are available in six different assemblies, 
but only one top quality grade, certified 
and approved by the American Gas 
Association and Underwriters’ Labora- 
tories, Inc. The tubing is %4-inch O.D. 
aluminum, with a wall thickness of .049 
inch. Fittings are of malleable iron, cad- 
mium plated, Available in 12 to 60-inch 
lengths, with ‘44-inch pipe thread as 
standard. Special \-inch pipe thread 
can be supplied in the straight male or 
female adaptors. Over 400 U. S. distribu- 
tors. Insist on SUPERSEAL. 


“Every Superseal Fitting is a union in itself” 


C 7 cepreedeed, 


COLUMBIA MALLEABLE 
CASTINGS CORPORATION 
\ ymbia, Pa 








Hardware— 
Self-Service Style 


(Continued fron page 


The woman cashier has a [erly Prometion 
Moves More Heaters 


ynated 


the checkout cr 


ame manner 
in food stor 


je for the 


he check 
not it and make 
companion items when p! 
She is able to add 


average ale in thi 


ometnin 


ticularly ince 

item are on 

check-out counter 
There i 


registe! 


pace for 
and counte! 
week-end rush period 
The company advertise i 
merchant 

and it 
tribute an occasional piece 
mail itself. Distributio 


this advertising 1} 


operation with other 
the community cente! 
direct 
confined 
residential area normall 
by the 

The 


amount of credit ine 


center! 


company doe 


to neighboring 
count It 
credit accounts but doe 
them 


Commerch 


will accept nie 


rs merchand! 
| not mentioned in adver 
Delivery is by use of a truck par I p! 


time or a car belonging to or That guaral 


the owne! assortment 
fluence the 
vice hardware store are vitally told that 
nificant Golliher declare replaceme! 
First, there hould be no con 
peting store in the I 
the more traffic next-door 
bo attract, the bette: 
hardware tore 
Thi tore ha 
hop on one ide 
teria on the othe 


a real asset, pat 


Neighbors of a communit If 


hardware tor 
night and the 
background 
ee the entire inte! 
The cafeteria 1 
the hardware store 


} 
O CIOCK 
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"Diol more by celling tou | | 
but foatune 
SPOT-CORD. 


Here’s the profit-plus way to faster sales — feature 
these famous Samson bre ds. SPOT-CORD — the 
finest, longest-lasting sash cord available at any 
price. AETNA — at its price, a top quality sash cord 
that means important extra sales resulting from 
dozens of other uses around the home. For clothes 
lines, plastic TITE-ROPE and, in another price range, 
braided cotton CROCUS. 


So save time — save money — Feature these nation- 
ally advertised four and profit more with Samson! 
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TITE-ROPE — Sturdy 
wire line — smooth, 
non-cracking plastic 
cover sizes 5% to 
6 tweive 50-foot 
hanks in sparkling 
red, white and blue 
carton 


; 

CROCUS — Good 
quality — size 6, 
packed in orohid 
and-yellow cartons 
Two 50-foot con 
nected hanks per 
‘ 








for the 


& 
Hardware Dealer 


Ah 4 
| Va 
ct sf 


CAN NOW BE SOLD BY YOU ON THE 


GENERAL ELECTRIC 


op 
J 





CREDIT CORPORATION 





Sell This \ WI ’ Basic 


Power Tool Workshop 
norot’ $90 


Look at the features on this 


Shopmaster Saw-Jointer Combination 


@ Ready to plug in and operate 
@ Comes complete with 2 HP motor 


@ Big husky 8” tilting arbor saw with 2'2" depth capacity, 
13x16” table size, mitre gauge and rip fence 

@ Rugged 4” jointer-planer with %” cut, 4"x26” table and 
flexible guard 

@ Ali steel stand is 26” deep, %" long and 36” high 

@ Handy switch is conveniently located in front 

@ Both tools have sealed-for-life ball bearings 


@ Saw-jointer combination, stand and motor sell for only 
$174.50 


It’s America’s Greatest Power Tool Value 


This Ad in Leading Handyman Publications 
Will Be Paving the Way for Your Big Profits 





A Handyman Payment Plan: 


POWER TOOLS 


Here's important news to every power tool dealer 
in the United States 

With installment-buying accepted as an American 
way of purchasing larger merchandise, Shopmaste: 


N E E D now makes available to its dealers the time payment 


service of the General Electric Credit Corporation 


one of the largest and most progressive financial in 
stitutions in the United States 


Here are the quick facts 





@ Customers need pay only 10% down. 

@ Small monthly payments can be extended up to 18 
months. 

@ Dealer gets payment for power tools within few days 
of purchase. 

@ Dealers need not extend credit, handle bookkeeping, 
send statements or worry about collections. 

@ Handy forms are furnished Shopmaster dealers by 
GECC. 

@ Customers send payments directly to GECC. 

@ GECC payment plan applies on all Shopmaster Power 
Tool purchases totalling $150 or more. 

@ Local GECC office in 120 cities service local Shop- 
master dealers. 

of 
Send Coupon Today for yj . 
, 
Handyman Payment Plan AW} 
BY gg 
Program for Your Store Se 


For full details on how you too can 
AN , take advantage of this terrific new 


sales-building plan, send the 
N a 2 c ' atl coupon rush to Shopmaster. A rep- J 





resentative will contact you with 
naw complete information 


SET UP COMPLETE POWER 


VOCE SEPARTEIY Wwe Haw 4 SHOPMASTE Reem 882A. 1214 Seuth Third Street 
, a Minneepolis, Minnesota 
SHOPMASTER . . Please send full details on Shepmester's new Hendymen 


Payment Pien for my store 


Displey in 3' x 5’ Space Please send details on Sheopmaster displey 


Now you can use a small 
Y Neme eof Store 


corner or section of your store 

and add a power tool depart- : Address 
ment. Each square foot brings 
$30 in retail sales. Ruggedly 
constructed, yet light in weight Seate 


City 





Put this brand new traffic builder 

on your counter and watch it pile up the 
sales! Extremely colorful, compact and 
attractive. Strictly a self-service, self-selling 
item. Designed to help you cash in on 

the home craftsman market. Sturdy pack 
age-—easily set up on your counter. Really 
designed for the “all thumbs" customer 


Includes template and instruction sheet 


1n the new 


EAGLE 
NIGHT 


EAGLE NO. 3500 BL... Rugged 


dependability characterizes this cast iron 


latch with top 5 pin tumbler security. Attrac- 


tive BRASS LACQUER special heat 

treated finish provides long-wearing char- 
acteristics. Two brass, milled and embossed 
keys with each lock. APPLICATION—For 
doors |\4" to 3” thick. Reversible for doors 
of either hand. Backset of lock-2%". 


ORDER TODAY from your jobber or write direct to 


Nils 


the EAGLE LOCK COMPANY 


Subsidiary of Bowser, Inc 


TERRYVILLE, CONNECTICUT 





1 Make 
au needed The custom 


who understands a little abo 


talling a1 aring or the 


? 


Heater sale io not really get 

going until the first cold 
Prospect ometime look at the 
onth, and 


neat 


we athe I 


e! but hold off vil intil the 
weather actually 5 vie Then 
the heater 
Mar who 
ip their min 
tions from 
often 
“We con 
dow from 
weather! or 
portant element 
el Wright stated 
the potlight 
intensive three-month 
heater volume 
potlight in the window nea: 
floor give he hei isplay 
a semblance f i \ ringin 
out the glitter and sheen of the 
appliance I potlight 
the place of an actual ga 
connectior OW potlight 
beamed on the f ( play are 
used frequently alling attention 
to the heaters a1 ielping the 
customer to set 
(;00d ign an 
portant part in promotion 
One of the salesn - !. Baker 
is a Skilled sign wri who often 
makes his own po 
a heater display 
For more profit 


real traffi 
pull people 
the store And 
for that three-mo 
tensive heater promotion 

The vearly pa heater prom 
lion has won reputation for thi 
tore of having on of the 
election 
area 

During nh promotion easo! 
all kinds of 


are featured rn ‘ hea 


appliar ce 


el floor ful am central 
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during 
fall heater 


He Has System for 
Placing Seasonal Orders 


(Continued fror 


tock to be disposed of. Th Ove 
tock is collected year] priced a 
few cents above wholesale cost and 
put on a pecial ale at a table 
where traffic is hea, In this wa 
old paint tock 1 completel 
cleared 

From January 2 
ary 15 District Line 
goes through its enti: 
ing for dead iten 
patterns, lines that have 
These are not adver 
placed on pecial 
where they will attr: 
e! notice 

suv a close a vou can ; 

have a full stock. Don't 
barrassed to order 1/12 of ; 
from your ipplier whet 
uncertain of an item. There ne 
point in playing big and then get 
ting stuck with left-ove: Wolf 


cautioned 


° 


Effective Store Planning 
for Semi-Self Service 


(Continued rom page $0) 


kept this little fact in mind, when 
designing m fixture For in 
tance, my bolts and nuts wall 
cabinet is of the open-bin type and 
displays, within easy reach of cu 
tomers, approximately 200 item 
Another nearby floor fixture 
display approximately 135 dif 
ferent pipe fittings. Still anothe: 
displays a hundred or more sma 
farm hardware iten All these are 
located in the rear of the store a 
a means of drawing customers past 
other displays and to conserve time 
for floor salesmen ince the wrayj 


ter als« 


ping counter and cash reg! 
are located here tichmond ex 
plained 

Nearly every 
comes into a hardware store \ 
buy at least one small item,” he 
said. “And 50 percent of the men 
want nail 

In VIew 


deliberation a 








SALES 


PROFITS! 


eS 
4) WITH THE SELF-SELLER 
THAT MADE HARDWARE 
WEEK HISTORY! 














150 CLEANSING FINGERS 


Highly absorbent strands of 
amazing DuPont Sponge-Yarn, 


each with millions of tiny pores 


@® 
ee 


thet sook up wetter... dry 

COMPACT ‘'SILENT floors quicker... last longer 
SALESMAN 

FREE with 


dozer turdy SI 


NATIONALLY 
ADVERTISED in th 


Loni BS 


Mid Fi ht a8 GDS 


OxXSO 


OX FIBRE BRUSH 
\ resmseses Setetated MEE meerane 
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location of the nail bins, according 
to Richmond. “Finally, I decided 
on a type fixture for nails that 
placed at the extreme 

tore and would serve 


would be 
rear of the 
also aS My wrapping counter,” he 
said 

Holding the cash register 
and paper dispenser, this fixture 
is approximately five feet long, 
four feet high, and three feet wide 
with nail bins in the sides—both 
front and rear. With 18, one-keg 
capacity bins to each side, for a 
total of 36 bins, the fixture holds 
all the different sizes of nails for 
which a customer ever asks, Rich- 
mond pointed out 

“It has proved ideal,” he said 
‘Not only from the viewpoint of 
drawing customers completely 
through the store, but in saving us 
on this much-in-demand 


icales 


time 
item 

Also, in line with his idea of 
drawing traffic through to the 
store's rear, and at the same time 
cutting service work, the house 
hold cleaning  supplies—traffic 
items as far as women are con 
cerned—are located in the broom 
and mop department, to the left of 
the wrapping counter. These items 
are displayed on six separate five 
feet high by one-foot wide cases, 
which also slope outward at the 
base. Each fixture has five shelves 
and can be moved individually to 
any location in the store if desired 

Although the basic arrangement 
of displays is never changed, sea 
onal items often are switched to 
more advantageous positions, Rich 
mond said, This usually involves 
only the two rows of four-foot high 
floor displays, he pointed out 
Since they consist of three shelves 
seasonal items may be switched 
from the bottom or second shelf to 
the top one, he explained. 


Plaster Walls 


Walls of the store are of plaster, 
painted white, and the floors are 
of dark tile. Ceiling fluorescent 
tubes in four continuous rows, with 
shorter lengths in the rear, run- 
ning crosswise, light the store 

Utility fan belts, high on the 
rear wall, make an eye-catching 
black-against-white display, which 
sells many of these items, Rich- 
mond said. A display of bath cabi 
nets with mirrors, centered in the 
right wall, balances the brightness 
of the aluminum ware, opposite, on 
the left wall 

All advertising for the store is 
done through the town's two week- 
ly newspapers, Richmond said. An 


54 


ad a week is run, alternating be 
the two paper he ex 
ially these are kept 
with item 


tween 
plained, and u 
seasonal, pecific 
stressed at all time 
While Richmond agrees that ad 
vertising has been a big help in 
drawing customer to hi new 
store, he believes that his location 
interior layout, and open display 
have been of just as much value 


° 


“Put Christmas toys 
on lay-away” 


(Continued from page 4: 


2) 
unique, and is one of the store 
best selling points, the manager 
declares. All toys are assembled 
before delivery. Some are waxed 
other receive paint touch-up 
When the toy to be a 
bought, the customer is told 
“You won't have to sit up until 
two oclock Christmas Eve night 
We'll deliver 


to go. Just indicate what day you 


embled i 


your toy all ready 


want them delivered 

The store has its own truck. On 
Christmas Eve truck i 
hired to speed up those last-hour 
who are play 


another 


deliveries to parent 
ing Santa Claus to younger chil 
dren. Often Gullett telephones the 
parents on Christmas Eve 
“We're getting ready to 
the toys. Better get the kid 
the way.” 
Breakage | 
tore must contend with in toys on 


end out 
out of 


an element that the 


display, but even this has been 
atisfactorily. U 


di playe d Shop 


solved ually only 
one of each item 1 
worn specimens are selected, when 
this is possible. If a child breaks a 
tc y, the broken one is left on di 
play for further man-handling by 
children. 

“We don't caution youngsters to 
be careful, we just let ‘em go. If 
they break something else, we 
don’t complain. Just before Christ 
mas we gather up the broken or: 
and paint 


shopworn toys, repair 


them, and end them to local 

orphanages Each 

distribute two or three big boxes of 

toys that have been reconditioned 
Dolls, which suffer heavy dan 

given 


Christma we 


age unless pecial care, are 


encased in cellophane and di 
hanging from a line 
under the ceiling, high enough t 
be beyond the reach of childish 
fingers. The customer selects the 
doll by pointing. It is then re 
moved from the line, and given t 
the customer to examine close uy 
holste and othe 


played by 


Cap pistol 
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vernead 
main undamagec 
Although toy 
over the front 


the middle 


Filled 

than $5 

of birthday 

cial occa 
suying 

with thi 

Roinp 

test 

to be 

These 

plainly 

house in bi 

are stored 

unavailable 

ingly 

the yea! 


Catalog 


Because the sto! 
area of the cit 
newspaper ady 

A Christmas ci 
the toy distributor 
vertising Thi 
choice mailing 
custome! am 
Some of them 
door-to-doot 


“We don't hav 


(Continued tron 


above a yea 


during the first f 


vear totaled 15 percent! 


the corre 
Re idential 
truction 


most of the 


1955 








Regional Sales Organization Plan 
Adopted by Proto Toois 


C¢ 


ISTABLE YALE 
ONE-PIECE ZIPLOCK 


“ | }seseeeeeaee 
_» Jseuenaanans 


Fastest-Selling in the Store 


THERE IS notl ectacula bout 
‘ 


’ ' 7 


YALE HAS THE PRODUCTS 
AND THE DISPLAYS 
THAT SELL THEM FAST! 


FREE! SEND NOW! 


Write for valuable booklet 
The Key to Selecting Pediocks” 
THE YALE & TOWNE MIO. CO 
Lock & Hordwere Div, White Pieins, NW. Y 





meow YALE & TOWNE 
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THE BEST MACHINE SCREW HAS A Southers. ACCENT. .. 


ON PRECISION 


Southern makes Machine Screws to the rigid specifications 
which assure smoothest fit and tightest grip. 

The test of a product can depend on the quality and strength 
of the Machine Screw used—be certain with Southern. 
Slotted Steel in round and flat head styles from 2-56 x '/, 
through 34-16 x 3 — bulk and packaged. Oval, pan, binding, 
truss and hex head styles, and other special Machine Screws 


available in bulk. 


For samples, stock list, color label chart, package stock guide, 
bulk stock list write Box 1360-S 


SCREWS 
CHINE SCREWS 
APPING SCREWS 


T 
tet tee. SCREW COMPANY 


L THREAD 
RRIAGE BOLTS STATESVILiG Of MORTH CAROLINA 


8 
° 
t 


w 
MM 
A 
s 
b 
c 


A 
A 
T 
° 
A 
in Bulk Only: Dowel 

Screws, Henger Bolts 

SOLD THROUGH LEADING WHOLESALE DISTRIBUTORS 


WAREHOUSES NEW YORK CHICAGO LOS ANGELES DALLAS 
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For more information on these sales aids 
use the return post card at bottom of page 


Housewares Merchandiser 


A new housewares merchandising 
fixture, featuring three tiered shelves, 
is announced by The Wooster Rubber wail 


Co., Wooster, Ohio, manufacturer of m_~e 
he Rubbermaid housewares line. The . 
new fixture, which sells for $15 and 
ships at 62 lIbs., is said to turn 2%’ 
x 4 of counter or table space into 30 " 
square feet of display space ‘ ry ce and Migh a. ind 
in 
- , - ; aren acetate “blister” that 
Ficboermaal : ; t slo rough which the blade 
‘ ] out for examination 
“ oving the tape or dan 
izing the card 
The cards, printed in two colors, 
measure 4% x 6 inche and are de 
igned to fit the average counter tray 
or to hang on a display rack. For more 





information 


cash registers, with floor stand, and 
Circle No. 353 on coupon, pg. 58 


for alcove installation. The unit is 
38% inches high 
Other features on the Revised R . 
150 include: every tool priced, num Glue Display 
bered and shadow marked; P & C 
colors of blue, yellow and white; and 
The fixture has an oatmeal finish flashing beacon to draw customers 
and black iron legs. Descriptive ma- For more information } announced by Rogers Isinglas: 
terial shows it may be used either Circle No. 352 on coupon, pg. 58 Glue Co., mie , Mass., to pe 
flat or endwise against a wall, on a vide a _ compact er for 
center island, in a window, and used Roger oe ee ee ;' 
end to end in larger displays of Rub- Tape Rule Display Cards gills, four ae, TS Fae eee * 
bermaid merchandise. A free-swivel- . " a Tae ae ores 
ing headboard provides brand identi- Keuffel & Esser Co. Hoboken, N bonu shis assortan 
7 J., announce i ew individual di $10.40 
fication. For more information— et oe a ies af its Hand Ou 
Circle No. 351 on coupon, pg. 58 —_— ae =~ — —— 


A special 1955 display offer carton 


with a 4-color counter display card 
® 


Revised Tool Display 


P & C Hand Forged Too! Co., Port- 
land 22, Ore., announces the Revised 
R-150 Self-Selling Too] Merchandiser Postage 
which offers five new selling features Will Be Paid 
as improvements over the original P If Mailed in the 
& C R-150 Addressee United States 
According to the manufacturer, the 
improvements are: The Revised R- 
150 takes much less space only 
28”, yet it displays one or two each 
of 156 hand tools. A special ball] bear- 
ing turning feature allows fingertip B U S | N E S S R E P L Y i A R D 
customer shopping. Tools are ar- ASS PERMIT NO. $82, SEC M9. PL BR. ATLANTA, GA 
ranged differently for greater ap- 
peal and so that they cannot fal) off 
the racks. Pliers display space has 
been improved. The new unit is a- SOUTHERN HARDWARE 
vailable three ways — for counters 
near high traffic locations such as BO6 PEACHTREE ST... N. E. 














ATLANTA 5, GA. 





clude the “Rogers Book of Wood 
working Shop Notes” and Rogers 
Project Sheets with instructions for 
making various articles of furniture 
and toys. These are available to hard- 
ware retailers free of charge for free 
distribution to customers. For more 
information 
Circle No. 354 on coupon below 





PRINTED HELPS 
and other sales aids 





Sunset Line & Twine Co., Florence, 
Ala., which is now putting out 50 ft. 
coils of 100 lb. test braided nylon 
duck decoy cord individually packed 
in cellophane bags to sell at 95 cents, 
offers a free counter display rack 
with three dozen bags. The rack 
features the fact that nylon decoy 
cord is durable and strong, won't un- 
twist or rot, and will last up to five 
years. For more information— 

Circle No. 355 on coupon below 


Lombard, 6 Main St., Ashland, 
Mass., in launching a chain saw sales 
promotion, is providing dealers with 
special promotional material featur- 
ing an “archeress” and the slogan 
“Lombard Hits the Bullseye.” The 
complete Lombard line of chain saws 
is displayed in specially printed 
broadsides. Bright banners have been 
designed to set off displays in either 


the dealer’s window or at a booth at 
a state, county or local fair. A new 
Dealer Newsmat series and envelope 
stuffers for dealer use are also avail- 
able. For more information— 

Circle No. 356 on coupon below 


Reo Division, Motor Wheel Corp., 
Lansing 3, Mich., supplies its dealers 
with 4-color envelope stuffers, wall 
posters and ad mats at factory cost 
Indoor sales and service signs, de- 
signed to stamp the store’s name and 
its Reo dealership upon the mind of 
the public, may be obtained for $9.90 
each. For more information 

Circle No. 357 on coupon below 


Revere Copper and Brass, Inc., 
Box 111, Rome, N. Y., has available 
a wide assortment of dealer sale 
aids. These include a large plaque of 
the Revere trademark and envelope 
stuffers. An advertising mat service 
is available, plus a cooperative ad- 
vertising program. For more infor 
mation 

Circle No. 358 on coupon below 


The Yale & Towne Manufacturing 
Co., Stamford, Conn., provides carded 
hardware as a dealer help in boost 
ing sales. The company also advo 
cates the use of mounted samples on 
display boards as a permanent mer 
chandising idea. Package merchan 
disers are offered by the company 
for location in such strategic positions 
as next to the cash register, on the 
counter, in the window, or near tie- 
in merchandise. All merchandisers 
are in bright colors and polyethylene 
bags are used to package many of the 
products. For more information 

Circle No. 359 on coupon below 


The Henry L. Hanson Co., Wor- 
cester, Mass., has introduced a new 
Self-Seller Drill Display. This display 
requires 14 inches of counter space. It 
has a clear cover that highlights the 
High Speed Steel Jobbers Length 
Drills which are held in supporting 
holes that serve as a drill gauge, with 





Please send me more information on the sales aids circled below: 


379 383 387 391 


351 355 359 363 367 371 375 


the size and price legibly marked for 
every size. The quantities are varied 
according to demand. 

A unique feature of the cabinet, ac- 
cording to the company, is the storage 
rack for extra stocks which has 29 
compartments to hold a standard 
package of each size drill displayed. 
The hinged cover on the display opens 
from the front, making the storage 
rack easily accessible and removable 

The company has compiled an in- 
formation chart which is available 
This complete information is included 
in one chart - drill size, decimal 
equivalent, tap drill for 75% thread, 
clearance drill for tap, wood screen 
pilot for both soft and hard wood, and 
wood screw body. For more informa 
tion 

Circle No. 360 on coupon below 


Camillus Cutlery Co., ( 
Y., is offering two new 
dealers free of charge 

A die-cut pennant 
deep in red and b 
side , 18S now aval 
display or use in 
show a cartoon 
Camillus Indian hol 
number 21 pocket 
“Camillu him h 

A 16-page inforn 
titled “Know § the 
better the PROFIT 
giving a complet 
knives in general an millus knives 


de 


pocket 


specifically. Thi 
tails on the edge, the construc 
finish and the durability of Camillus 
knives. In addition to this specific in 
formation many iggestions for in 
creasing cutlery sales are included 
Folders and pennants may be ob- 
tained through Camillus distributor 
For more information 

Circle No. 361 on coupon below 


tion, the 


wY 


Columbian Rope Co., Auburn, N 
Y., has available for dealers an a 
sortment of window display ma 
terials including ship cutouts, 
ples of manila and sisal fibre 
ers and pamphlets, 
blue dealer sign. ‘ 
motional booklet 
various com] 
offered also i 
sold through \' 
bian Rope h ( ndise require 
only 22” by 2” of flo space and 
hold even whictl in 


be cut to dé ed ig Another 


352 356 360 364 368 372 376 380 384 388 392 4 

353 357 361 365 369 373 377 #381 385 389 393 holds four cartons of rop 
354 358 362 366 370 374 378 382 386 390 394 ally, the company offers various 
counter display cartons and carded 
products, individually packaged such 
as starter ropes, jute twine, and 
Christmas twine. For more informa- 


60 «él 62 63 64 65 66 67 tion 
Circle No. 362 on coupon below 


penser, the ol ¢ Rope Rack, 


Addition 


Please send me more information on the new products circled below: 


The Dicks-Pontius Co., Dayton 2, 
Ohio, has simplified dealers’ requests 


My Name . Position 


Company Name 






































HARDWARE AMERICANA 


Log Cabin 


TIMBER, TOOLS AND TOIL 








Hardwood + Hard Work + Hardware = Housing. Thus 
was America settled. With adze, ax, hatchet, wedge 
the pioneer felled trees. notched logs to provide his 
family with safe, snug shelter. With hardware, he 
built America 


With hardware, America continues to build. And 






the hardware industry mirror of progress is the 
NATIONAL HARDWARE SHOW where 1200 manu 
facturers unveil everything new and improved 
products, policies, plans. Join the more than 40,000 
buyers who will attend. Fill out and return the reg 
tration coupon today. Your admission badge, which 







will admit you without further registration, will be 
mailed to yUU 







October 17-18-19-20-21 e Navy Pier, Chicago 
NATIONAL | 


HARDWARE 
SHOW 


331 MADISON AVE, NEW YORK 17, or a 7 
MURRAY HILL 2-4802 | ! 








FIRM 

STREET 

CITY STATE 
TYPE OF BUSINESS 


NAME TITLE 
| 
| 
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FF. a CARTON | 3052 6 


ee ar el them on 
Cv retin pede 
g: vhite carton 

lid 


hold 12 

counter dis] 

the do-it 

tube The 

pl which 
ympound 

tion 


Circle No. 363 on coupon, pg. 58 


The Ruberoid Co., 
New York 36, Ne 
turers of building 
wide selection of 
window displa 
al play and 
numerou iz 
terials. These 
rack display 

odel board 
entrance doorwa 


; ; 


59 wall ign metal ruck ig 
ours Glo banner anqd a Cc I 
chart. Also included ars 


olorful counter displa 


WEATHERSTRIPPING “oo tag 4 0 pcoaenorcoiggee 
Circle No. 364 on coupon, pg. 58 


Silent-salesman display carton holds twelve 17-feet coils (14%-in. wide) 


Hanson Scale Co., 
Rd.. Northbrook, I 


cr two cal 


Guardsman Rust-Proof Bronze Weatherstripping; corrugated, punched 

and complete with coppered nails. Instructions for installing with each 

coil ‘ 
NATIONAL GUARD PRODUCTS, INC. — ae aon 
HEADQUARTERS FOR A COMPLETE LINE OF METAL WEATHERSTRIPPING Hanson scal 


and is 18 


JACK FROST WEATHER STRIP GUARDSMAN ce 
FOR WINDOWS AND DOORS! PACKAGED UNITS $580. includ 


merchandiser 


Low-cost, efficient! the counter, { O 
finished with sof 


Rust-proof white . 

metal fastened to and jade green trim. For more into! 
No. mation 

moth-proof black 336 me 58 

felt Pre-punched Door Set. Circle No. 365 on coupon, pg. 

complete with nails. 

18-{t. coils 


(for 3’x7’door) Consists of all 
necessary component parts in Scott-Atwater Sianatnetastng Co., 
one package, ready for easy Inc., 2901 East Henn Pi in Ai Minne 

installation, with complete apolis 13, Minn., in i Ad ertising 
instructions. and Promotion Handbook for 1955" 


cm ‘ all of the il romotion rt 
EXTRUDED ALUMINUM THRESHOLDS ak” Geen de“ Geaaiee 


dealers in 1955 
a — tr mat ind 
¥) s s ‘ dow trearne 
. S/o > =) — . com j ip of 1955 
’ 


No. 435, Interlocking 
3Y2” wide x 9/16” high No. 424, Saddle Type 


Concealed hook included t”’ wide x ¥2” high 





All National Guard thresholds are highly polished, drilled and countersunk. 
individually wrapped with necessary screws in neat package. 


“ »UAR MAN NEATHERSTRIPPING FROM  Y w 1@).1.143 R WRITE 


NATIONAL GUARD PRODUCTS, INC., Memphis, Tenn. Tenis 0k on wee an ie 
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You 





When pa 


on R-W door hardware 


.. WATCH SALES SOAR! 


No question about it... you 
can’t sell what you don’t have. 
But with a Richards- Wilcox cata- 
log at hand—you possess a com- 
prehensive, ready reference to 
help you keep in-stock on the 
fastest selling door hardware 
items in the R-W line. 

Not only does this compact 
catalog contain all the necessary 


NAIL DOWN 


Send For 
Your 


FREE 


CATALOG 
A-91-LP 


gel 7 @ 


Studding sockets @ 
track door hangers @ 


operators for residential & industrial doors ¢ 


ichards- 


ee oe ee ee ee ee ee 


keep in-stock 


Door latches and bow handles ¢@ 
Silver Streak house door hangers ¢ 
Barn Door hangers °@ 


single and double straight sliding doors ¢ 


tee) 4 


THAT 





> 





it also 
to 
answers 


asked’’ 


technical information 


includes features, prices, sizes 
help you give concrete 
to customers’ ‘‘most 
questions 

Help yourself toa bigger share 
Write 
now for your free, illustrated 
R-W Door Hardware Catalog 


A-91-LP. 


of door hardware sales! 


SURE SALES WITH THE 
R-W HARDWARE LINE 


Garage door hardware @ Garage, factory and warehouse hinges @ 


Door binders & stay rollers 
Trolley 
Hardware sets for 
R-W Aut-O-Dor electric 
R-W fire 


doors 


tg. Co. 


ee oe oe 


Branches in Principal Cities 


336 W. THIRD STREET, AURORA, ILLINOIS 


SOUT 
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JOR HANGERS & TRACE 
JOTRIAL © nNvEY 


SLIDING fC 


EQUIPMENT © INE 


R.WWNe 999° 
Overheed Gerege Doo Hardware 
‘ 
» off 
‘ set 


~ balk 


R.WWNe 262 
Stee! Studding Sechets 
rested 


are the modern way to te 


R.WNe 1019 
Silver Streak 
Hevee 
Deer Hengers 


R.W Ne 


Trelley 


20.2 
Track 
Deer Hengers 


Give eff ont de 


pendat 


4 


| sw 
| } Auwt O Der 


Blectric Operaters for Residentiol 
and industrial Deers have ottomed 
eptonce be - ‘ 


Jependat 


RICHARDS 


ome 








L 


7) 3 INS Soo 


i 


Now with 
metal ca 


the new, improved 


! Greenlee No. 407 


GREENLEE 


tang butt chisel 


extra durability, 
extra quality 


for extra sales 


An extra-fine new Greener Chisel 
with the added feature of a solid 
metal Cap on the handle. Here's a chisel 
that can really take it and stand up 
under the toughest hammering 
Combines the good looks and comfort 
of a Tenit plasei handle (safe 
from flash fire) with the ruggedn 
of metal. The Greentee No. 407 
lightweight, well balanced, and 
thin, bevel-edged blade of hig! 
carbon steel. It is carefully heat-tr 
from cutting edge 
Available in nin 


through 2”. Stox 


to | lasti hand 


SALES MAKING SET PACKAGING 
, ay 


by i g@ (ys RRENLEE VO 


ct f alc 


GREENLEE TOOL CO. 


1828 Herbert Avenue, Rockford, Illinois 





Upson Brothers, Inc., 
Rochester 14, N. Y 
nent elf-service 
construction i 
rD-48 Hold 
ortment. Thi 
of 48 17 
ix of a kind 
marked on the dis} 
and price for ea 
old. For more information 


Circle No. 367 on coupon, pg. 58 


Chas. O. Larson Co., P 
Sterling, Ill., manufacture! 
goods, wire specialties an 
construction sets for the 
self trade, has available f 
four different envelope 
which may be obtained in 
quantities without charge ipon 
quest. Counter models for three 
of Saw Horse Brackets and one 
of Folding Leg Brackets are available 
without charge under certain condi 
tions through wholesaler For mort 
information 

Circle No. 368 on coupon, pg. 58 


National Lock Co., Rockf 
will upply ingle and double colu 
newspaper mats without charge to 
customer featuring National Lock 
ets, Cabinet Hardware Furniture 


mr 


Trimming: and Tutch 
velope enclosure dest 
ame products are also avaliat 
Locksets, a counter! 
vithout charg The 
merchandi ing pian 
ale aid, feature 
and hardware 

compact 


at 


ore information 


Circle No. 369 on coupon, pg. 58 


The Wood Shovel and Tool Co. 
Piqui Ono maker of } ‘ 


ore intorr it ! 


Circle No. 370 


on coupon, 


Atlas Asbestos Co., 
Pa i inufact 
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Now available to you 





| 
J 


NEW Free Merchandiser 


) to display your USS CREOSOTE literature 





) to remind your customers that you are 
Headquarters for Pressure-Creosoted Wood 


Phi ittractive displayer, just made available by 
Linited Stat Steel eve- catching merchandiser 
that will remind your customers that you sell pre 

ure-creosoted wood. It also holds a supply of give 
iwav folder designed to tell farmer ind rancher 
how, where ind wh lo use pre ure creosoted wood 


Free folders available with displayer 


© FENCE PLANNING SAVES... explains in detail how a 


farmer or rancher sli ild plan entire fence lavout to 
yet the best advantage trom ever held and pasture It 


tise illustrate ! Nv pre ire cre: 


e FENCES THAT PAY... «&: 
to erect @ good, ton iri 
the depth of | 


ate are ni 


« BUILD AND SAVE... 
Steel folder Mays ‘ 
pole-frame building 
“ivantages of u 

Dh merchanme 
treater wi 
USS Creosote 


warded t 
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Sell the Saw that Gives the 
© 


ewrce 


GENSCO BUSHMAN BOW SAWS 


%& RUGGED CONSTRUCTION 
%& FASTER, EASIER CUTTING 
%& LONG, SERVICE-FREE LIFE 

















Foster 
Blade 
Replacement 











Swedish 
Mode 
Blades 








Patented A COMPLETE LINE 


Tooth 


me OF STYLES AND SIZES 











No wonder Gensco Bushmap has 
become America’s favorite bow saw. 24" 


From the home owners all over Ameri- Tapered 





—! 


ca to the pulpwood cutting crews both 


south and north, there's the right saw 
for every use. Sell the saw that gives 30” and 36” Rigid 
the service and you sell more saws. 


OTHER GENSCO PRODUCTS: F ls — 


SWEDISH WOOD CHISELS 


¢$ With Tenite HI handles = 
in eleven sizes from ‘4” 30° ond % 
2” Tapered 


~~ 

BUILDERS’ HARDWARE mt | 
A complete line of 
butts, straps, T's, 
hasps, bolts, corner 
shelf 


irons and 


brackets 


Fiat, round and oval head 
styles in steel, brass and 
oickel plate 


SEE YOUR JOBBER WRITE FOR PRICES 




















42" Extended Handle 
Adjustable or Non-Adjusteble 





GENSCO TOOLS 


DIVISION OF 


GENERAL STEEL WAREHOUSE co., INC. 


1806 NORTH KOSTNER AVENUE, CHICAGO 39, ILLINOIS 





. +} 
dividual boxe of a ize ne 


' 
dividual boxes being packed one 
dozen to a counter display. For more 
information 


Circle No. 371 on coupon, pg. 58 


Midwest Tool and Cutlery Co., Inc.. so 
Sturgi Mich., offers dealers a smal! 
wire display rack for merchandising 
its line of steel snip The 
which takes up only one 
of counter pace can be displa 
also in windows er can be hung 
walls. The merchandis« 
varied assortment of 12 snips with a 
retail value of $23.8 The rack show: 
stock number and i price and 


enables the dealer to see at a glance 


r contain 


those items in short supply. The di 
rack is given free 
the merchandise 
in one carton. For more 
tion 


Circle No. 372 on coupon, pg. 58 


McKinney Manufacturing 
Pittsburgh 33, Pa., manufactu 
forged iron hardwar 
able to dealer pecial 
plays promoting the com; 
product Also offered ar 
of colorful and infor: 
tuffer of interest t 
and prospective builder 
booklet designed to he 
tion of hardware for the 
ers may obtain also a 
advertising mat Current F 
is an assortment of carde i are 
complete with display rach or more 
information 
Circle No. 373 on coupon, pg. 58 


Ocean City Manufacturing Co., 
and Somerset Street, Philadelphia 
Pa., is publishing a monthl 
letter for fishing tackle dealer 
publication is designed to give 
dealers information so they can n 
more profit. For more information 

Circle No. 374 on coupon, pg. 58 


The Patterson-Sargent Co., 1325 F 
38th St., Cleveland 14, Ohio, publishes 
a complete catalog of suggested dea 
er sales aids These include radix 
commercials window and outdoor 
signs, transfers for window fixture 
plans, suggestion for direct mal 
give-aways, and window display 
suggested copy for newspaper ad 
For more information 

Circle No. 375 on coupon, pg. 58 


Bolens Products Division, Port 
Washington, Wisconsin, current} 
fers for dealer promotio 
terial for a colorfu 
a mobile display 
complete line of o 
ment a three 
banner with hanger 
four lime of power! juipment and 
explanatory literature on prod 
ucts. For more information 

Circle No. 376 on coupon, pg. 58 
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in your cash box 
by attending the aa 


Annual Houston 
Gifts & Housewares 


Show for 1955 / 


August 21-22-23 


Variety Mdse 
200 booths hl 


‘ Bigger and Better Than Ever 
in the AIR-CONDITIONED 











Attendance Prizes! 


More Space — More Exhibits! 
on : 
CHASM Large-scale Entertainment 


Plan NOW to attend! 


C07 iN ARES 


SHOW 
OF Jonata 


FOR HOTEL RESERVATIONS OR INFORMATION: 
P. O. BOX 2586 HOUSTON 1, TEXAS 
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Who buys fishing lines 


ppd! i a4 ion 





in a hardware store? 


Y Bait Casters 

Y Fly Casters 

Y Trollers 

Y Surf Casters 

VY Spin Fishermen 
... and many others! 


You can sell every type of fisherman when you feature 
SUNSET fishing lines. SUNSET has a line for every 
fishing purpose. The SUNSET brand has been widely 
advertised for over 20 years and is well known and 
respected by fishermen. Sell SUNSET it's easier! 


:\ FLEXON Softest, slickest, strongest monofilament, 
made by German process — holds knots, handles like 
magic 


line; perfectly balanced to absorb shock, set hook, 


¢@ CASTMASTER Finest siliconized nylon casting 


hang on 


FLOATER Non-sinkable fly line with unexcelled 
casting qualities for dry fly, boss bug and all top 
water fly fishing. Smooth, pliable plasti-seal finish 
never becomes tacky 


\ SURF KING line of the champions for solt 
/ water squidding, fresh water trolling. New small dia 


meter, siliconize finish 


Write for full color catalog of Sunset Lines and dealer 
selling aids, giving name of your jobber. Sunset Line 


& Twine Co., 1107 Jefferson S$t., Petaluma, California 


FLORENCE, ALABAMA 


PETALUMA, CALIFORNIA 


66 





“A Good Line to Handle” 


GRIFFIN 


HINGES 


Cat. 211177 
Template Butt all Tips 


with permanently at 


tached Bearings 


Builder's 
Cat. 2540 


Spec ial 


Wrought Steel Butts 
Cat bo #.)] 


You'll find the trade saying “Let’s handle 
Griffin Hardware because Griffin gives good 
service, they back up their products, they 
never cut their quality . and most im- 
portant the customers like the products.” 
Display them and you'll sell them—Griffin 
Hinges ... order by the carton... in any 
selections your customers want. 


NEW VISIPAKS-— Order by the 


carton of individual carded items 


RIFFIN 


“since 1899” 


MANUFACTURING CO. 


SOUTHERN HARDWARE for AUGUST, 


ERIE, PA. 


1955 








. F. Mossberg & Sons, Inc., | 


i 





I 


Circle No. 377 on coupon, pg. 58 


Champion DeArment Tool Co., 
Mea ec, | fe ! > 
jonni lt iat ' rian ETT ~ 


OLD MEDAL SEINE Twine /' 


inftorn t } 
Circle No. 378 on coupon, pg. 58 


The Edwin H. Fitler Co., 
at lpt ia 24 Pa otter ‘ 
aids tor de r use i erchandising 

the Fitler « ol rope \ cardboard The 
counter display contain 100 ft. con 


ral 


right seine twine for your needs can be found in the 
t complete line of twines made by The Linen Thread Co., In 
nected col 0 ! liao Isai rope in 


A light . “ 
calaiie tie Chere GOLD MEDAL COTTON SEINE 


pace t TWIN] long i favorite till the old reliable, bought 


by the majority of fishermen 


nels GOLD MEDAL NYLON FILAMENT SEINE 
mercnan 
ure nda ‘J WINE long la ting md rot-resistant, 1 winning 
This di 
A smal 
harge is 1 e fo e¢ Trop ck ane : . 
cha ick and YAK SEINE TWINI i blend of synthetic fiber 


the rope rie ndiser 1 addition va 


new friends every day 


the comy irnish dealet with is a truly dependable twine for many purposes It 
a two-colo ign for ' 
. ‘ : ; onomical too 
use. For more information 
Circle No. 379 «c 
0. 379 on coupon, pg. 58 r pick. You can be 
Wickwire Brothers, Inc., 
N. ¥ offer for 


Seirs aitheton estes ld Me QUALITY SEINE TWINES 


THE LINEN THREAD CO., INC. +* 418 Grand Street, Paterson 1, N. J. 


mation 


Circle No. 380 on coupon, pg. 58 


Utica-Duxbak Corp., Ut 


ha ivailat lealer 
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CONTROLLED 
DISTRIBUTION 


Reasons 
why 


1. Full Discount on All Items 


ofit on Every Sale 


Full Pr 
ais e Cutters 


ction from Pric 


Factory to- 
tool manu 


4. Prote 
is the 


ee ne gives you 

earl led Distributo’ . 
¥ ny eee deal with — 
jr oe you get — = 

ter 

Discount or eat on ren 
-_ ’ } that you sel 
rong get protectio® 
Ane 


from Price 


MALL 


e 
Cutters 


Here are More Reasons Why 
Your Profits Will Grow with A 
MALL Dealership 


@ MALL TOOLS are tailored to the job 
MALL Dealers can supply every customer 
with the exact tool he needs 
MALL is the quality line that gives quality 
performance and quality performance 
means repeat business from satisfied 
customers 
MALL TOOLS are nationally advertised— 
the name MALL is recognized everywhere 
MALL Dealers are backed by outstanding 
factory service. MALL maintains service 
warehouses from coast to coast 

Phone or write our Chicago office or the MALL 
service warehouse nearest you. Learn how you 
can make profits with a MALL Dealership 
Porte peepee 


MALLTOOL CO. fottanerawen roo.s T 


7714 §. Chicago Ave., Chicago 19; Illinois 


i Gentlemen: How can I become an author 
ized MALL Dealer” 


| Company 


i Address 


Lceeewmewwwwnd 


I 

! 

I 

I 

| Name ] 
i 

I 

i 
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plete mat service covering the com 
pany’s line of sportsmen’s clothing 
Offered also is colorful corrugated 
display material for window back 
grounds er for use on TV program 
Other sales aids include window 
streamers, ceunter cards, and litera 
ture for mailing. For more informa 
tion 
Circle No. 381 on coupon, pg. 58 


Plymouth Cordage Co., Plymouth, 
Mass., offers dealers a wide range of 
promotional literature, colorful point 
of-sale displays, and several rope di 
pensers Literature include pam 
phlets on use of rope on farms, on 
boats and in industry. Dispensers in 
clude the SalesRak which sells rope 
off the spool in any length up to 
300°. The SalesMaker, available in 
counter or floor models, hold even 
izes of rope which can be cut on 
dispenser to desired length. A card 
board display occupying le: than 
two feet of floor space is available for 
merchandising an assortment of rope 
and twines. All sales aids are avail 
able through Plymouth wholesaler 
For more information 

Circle No. 382 on coupon, pg. 58 


Libbey - Owens - Ford Glass Co., 
Wayne Building, Toledo 3, Ohio, ha 
available for dealers a catalog show 
ing a complete range ef sales aid 
These include envelope stuffers and 
self-mailers, ad mats and _ radio 
commercials, product literature, win 
dow streamers and counter cards. A 
recent promotional aid is a dispenser 
rack for sales of short lengths of fiber 
gla: insulation to “do-it-yourself” 
customers. The rack holds a 24-inch 
wide, 100-foot roll of one-inch super 
fine and occupies an area 27” square 
Dispenser is 63” high. For more in 
formation 


Circle No. 383 on coupon, pg. 58 


Aladdin Laboratories, Inc., 419 
South 6th St., Minneapolis 15, Minn., 
encloses a dealer merchandising kit 
in each box of six JON-E’ hand 
warmers. Included is a cardboard 
counter display, a special green and 
red sleeve to be used on individual 
cartons, an envelope stuffer, and 
three-color window streamers. Ma 
terial is available without charge in 
any quantity. For more infermation 


Circle No. 384 on coupon, pg. 58 


Southern Screw Co., Statesville, N 
C., effers without charge to dealer: 
a Dealer Chart, giving complete in 
formation on wood screws and stove 
bolts. The chart is of heavy card 
board, punched for hanging and coy 
ers information on wood screws a: 
follows: list price per gross for slotted 
steel and brass; net price per gross 
figured on the basis of various dis- 
counts; how to determine size, length 
and head style; pilot and shank clear 
ance hole recommendations chart; and 
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For further information, 
write 130 Canal Street 


GLARK Jros Rott Co 








NOW he carries for PROFITS 
the same footballs he 
once carried for TD's! 
..-Draper-Maynard Footballs 


in | 


He was quite a ball carrier in those good old 
D school days. And today, like thousands of 
Nees oo profit-wise dealers, he’s still carrying the 

same D&M Footballs—and other DAM 
equipment for profits! 
Draper-Maynard gives you modern, top 
quality, profitable equipment to sell in every 
price range. That's the big.secret to DAM's 
continued success in hardware stores for 
more than a century—and that’s the big 
reason it's right for your store 
Chances are yo played with D&M equip- 
ment when you were a kid, too. Renew the 
acquaintance, Line up with ever popular 
D&M Football Equipment for extra profits! 


(.) 


See the D&M catalogs. 
Ask your wholesaler or write direct. 


Draper - Maynard 


Sports Equipment 
Cincinnati 32, Ohio 
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Ask The Man Who Uses One® 


Vy 


HUNTERS 


GET THEIR 


LIMIT 


AZ 


~~ te ae 


GAME-BIRD 
CALS 


A-50 Cenedian Honker Call 
Stendard $5.00 DELUXE 


7-20 Fox-Coyote Call $2.50 R.25 Perfect Deer Call $3.50 


1-22 Regquier Goose Coll $2.50 N-27 Perfect Goose Call $3.0f 


AMERICA'S MOST ¢ MAP| 
OF HARD RUBBER CALL 


=—— — 


D-2 Regquler Duck Cell $2.50 E.1 Requier Crow Call 


—_ = 


V¥-16 Crow Cell $1.50 5-15 Dueck Coll $1.50 
$-8 Perfect Saquirre! Cell $3.50 K-11 Big Weter Duct Celi $3.50 
A-5 Perfect Geose Cell $4.00 8-4 Adj. Geme Bird Cell $4.00 
C-3 Perfect Mellerd Cell $4.00 F.4 Twe-Tene Turtey Coll $2.50 
P.17 Requier Squirrel Cell $2.50 M-9 Perfect Crow Cell $3.50 
W.12 Pintell Widgeon Cell $2.50 G-7 Requier Hewt Cell $2.50 
Every helf-desen OLT calls come individually bored in 
en attractive displey peckege! 


PLUS 


THESE POPULAR OLT'S 
EXTRAS! 
6 INSTRUCTION 
RECORDS ON 


The Owet Goose Fos Coyote Crew 
end Squirrel Calling ef $2.00 te $2.50 
Per Record 

Alse OLT'S H-10 Hunting Handbook $1.00 


NEW OLT’S DUCK DECOY ANCHOR CORD 


© Cotton braided for strength 
@ Ter treated acer . 
© 84 toot f ‘ $ 95 


The new OLT sales-maters © pectaege 
rtul ditpley certor 
Steck Up Tedey on Populer OLT'S Cells! Netionelly Distributed 
Throwgh Jobbers! 


PHILIP S. OLT Co. 


Dept. 3-4 Pekin, Iiinels 





FOR A LONGER PROFIT PER SALE 
Grow Em Quality 


Cl Em Quality 
with this New |CHAN yey LOCK | 


. * * . di | 
slip-joint plier counter display 
This compact, easy-to-set-up display package will help 


you upgrade your plier sales and your plier profits, as 


well. And the display costs you nothing = 4 


ee 


EACH COUNTER DISPLAY 
PACKAGE CONTAINS 


Four 6", three 8° and two 10° pliers. Eact 
plier boxed individually 
Total Retail Value... $20.42 * — 
oS fe” eee 13.62 | 
Dealer Profit. . ae 6.80 
Slightly higher in west 
Channellock pliers ore 


nationally advertised 


nationally preferred. 








SEND FOR OUR CATALOG 


CHAMPION DEARMENT TOOL CO. 


MEADVILLE, PENNSYLVANIA 








A Progressive Magazine 
for 
Progressive Hardware Men 


If you are not now a subscriber, or if your subscription 
is due for renewal, send in your order today—! year 


$1.00, 3 years $2.00. 


Cs 
¢ 
AROMOARE 


SOUTHERN HARDWARE 


806 Peachtree St., N. E. 
Atlanta 5, Ga. 














! Ipping 
mation 
price 
figured 
count 


nore rf 


Circle No. 385 on coupon, pg. 58 


The Moto-Mower Co. 
In f t t 
pro 
Mot 
Guid 
thi 
ale 
tion 
It a 
ry f 
are 
dealer 
coiortl 
tre 
coupon 
page te 

heading 

tore and 

Secret 

sand. La 

clude on 

sheet one 

tail price | i 

are offered at $ 

more information 

Circle No. 386 on coupon, pg. 58 


The Irwin Auger Bit Co. of Wil 


mington, Ohio, offer 0 its dealer i 
free metal displa\ the Speed 
bor “88” Assortmen io. 8830 which 
include 30 wood bit The disp 

require 42” of space and holds the 
entire 30 bit assortment. Bit sizes and 
retail price are hown prominentl) 
The Sell-O-Bit metal di play 1 of 
fered for a 13-bit assortment of wood 
boring tool Thi require only a 
smail amount of space, holds the bits 
in patented pring-type clips, and 
show hole ize for each bit. Other 


aid available ime d a booklet on 


the election, u and care of bits 


and a number of envelope tuffer 
For more information 


Circle No. 387 on coupon, pg. 58 


Chattanooga Royal Co., Chatta 
nooga Tenn announce that it i 
backing its 1955 Royal Chef line of 
braziers and patio grills with an ag 
gressive merchandising campaign. A 
new, larger outdoor cook book, which 
l old for 25 cent Nill be ipplied 
free a a giveaway for deale1 in 
building store traffic. Radio and TV 
pots, a colorful consumer folder 
newspaper mat cuts of individual 
grills and point-of-purchase material 
will be available All of these aid 
are being offered dealer free of 
charge or at cost. For more informa 
tion 

Circle No. 389 on coupon, pg. 58 


Shopmaster, Inc., 1214 So. Third 
St., Minneapolis 15, Minn., offers it 
dealers the DK-55 Merchandiser 
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ind 
the top 
lesigned 

tand 

ard step up design ; “ merchan 
dising of other iter ] ng off sea 
on months. For inforr 


Circle No. 390 on coupon, pg. 58 


nore ation 


John Sunshine Chemical Co., Inc., 
600-602-604 W. Lake Chicago 6, 
Iil., 


aow 


St 


include a large wo-color win 


treamer in \ arton of om 
Pipe 
all 


aozen can al Drain 


Cleaner 
product 
formation 


Circle No. 391 on coupon, pg. 58 


The Shakespeare Co., 
Mich., is now pro 
st new mi \ ‘ 

The 
are mini 


Ka ar 
iding pon re 
for 
im the 
of 


irre 


a7zoo, 


que 
tackle 
mat service 
larger 
tackle 
in 1955 
tising 


used 


a in 
dealer 
ature version 


Drand ni 


national ad 


items currently be 
Shakespeare national er 
Copy ideas and art 
the national program have 


on 
atured 
addy 


ing 


ing fe 


adverti 


in 


Circle No. 


Circle No. 392 on coupon, pg. 58 


C. M. Whitney Co., W: 
field, Ma ani ‘ 
dis; 


for 


ay foi ihe 
home ol! 
play feature 
ana 


ifetin 


in black 
vith 


trom 


Circle No 


Crescent 


Circle No. 393 on coupon, pg. 58 


True Temper Corp., 


Onc 


Circle No 





CHE 


pte. 


Patented fle xible M. 
Metal Poppet « int leak 
stick, Semsiti 


tion. bor cold « et 


cant inn 


opera 


200 Ibe pre ure. Obme poe 


Write today for Bulletin 204. 


Order from 


your Jobber FORT WAYNE 1, | 
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D. C. HORNIBROOK 
£. L. HORNIBROOK 


176, Avondale Eitates, Ga 


STRATAFLO PRODUCTS, 


NDIANA 


ST, 1955 


Cleveland 


LAWRENCE J 


394 on coupon 


Mills Co., |! 


' 
395 on coupon 


Tool Co 


396 on coupon 


106 Carondelet 


Pg 


Pg 


Pg 


BALDWIN & SON 
Bidg 
New Orleans 12 


$8 


58 


58 





UP Sales and Profits 
in Tinware with 
nationally advertised 


MOULI LINE 


NEW! KING SIZE 


SALAD MAKER 
SLICES * CHOPS * SHREDS + GRATES 


Non-slip rubber 
tipped fold-away legs 
wont scratch save 


space 
Individually packed in RETAILS $498 


multi-color display carton 


MOULI 


ara ig Senet) il, temas) ite) 7-Nilel. 








GIVE YOUR CUSTOMERS WHAT THEY ASK 
FOR — IT'S BAD BUSINESS TO SUBSTITUTE 


Name brends mean satisfaction to your 
customers, and money to you. Let your cus- 
tomers know they can get from you the 
brands they know and want. Why be con- 
tent or expect them to be content 


with anything less? 


nl Oa 
The prestige and rep- WSra iC ain es 


utation of these mak- J 
ers’ brands guarantee ~7Foun rs lion 


high standards of 





INCORPORATED 


A non-profit educationa 
foundet 


quality. 


37 WEST 57 STREET 
NEW YORK 19, WN. Y. 














FITLER 


A ROPE 
FOR EVERY NEED 


“WATERPROOFED” and "ROT PROOFED" 
Manila Rope Fishing Rope 
Lariat Rope Sisal Rope 

Transmission Rope 


For your protection 
when buying rope look 
for the Blue and Yellow 
Registered Trade Mark 


on all Fitler Brand Pure 


FITLER 


Manila Rope. 


THE EDWIN H. FITLER CO. 


EST. 1894 
New Orleans 17, La. Philadelphia 24, Pa. 
SOLD BY DEALERS EVERYWHERE 











the HIGHEST QUALITY gun 
in the LOW PRICE field! 


‘Home Owners’ Cartridge 
Caulking Gun 


Calbar 

Caulking guns are 
precision made to contractor 
specifications of heavy-weight 
metal no wires or thin sheets to 
bend or twist or break yet they cost na 
more than inferior models. Last for 
years $o easy to operate that 
they sell themselves. Handles re 


8'_” caulking cart Cc A L B A K 
rages PAINT & 
VARNISH CO. 


Jobber 


Manufacturers of Tex sets 


2612-26 N. Martha Street, Phila. 25, Pa 
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Directors Announce Plans for 1955 
Houston Gift and Housewares Show 


Over 200 ext 




















with the exhibits especially de 


= plan their fall and Christmas YALE HAS THE PRODUCTS AND THE 
im should prove a great con POINT OF SALES DISPLAYS 
THAT SELL THEM 


FREE! SEND NOW! 


Write for valuable Yale 

“Stock Hardwere Catalog” 

THE YALE & TOWNE MFG CO 

Lock & Herdwere Div White Plein uw Y 





VALE era us Pa 


YALE & TOWNE 
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are In fu ( ! vitl action 


For more information on these new products ee a 


use the return post card on page 58 art. For more information 
Circle No. 62 on coupon, pg. 58 


Packaged Screws New "King-Size" Tapes 
Evans Rule Co... 400-416 Trun 


A complete assortment of packaged St., Elizabeth, N. J., announces a 
screws under the trade name of = / 
om pea i” tape in 6 and 8 lengths t 
Economy” has been added to the lin lat ‘Kw , 

. ~ plete its “King-Size White Taps ime 
of Durabilt Metal Products Co., 709 y — ‘ ou: . oprer tine 
S St tJ City N J L p0tn he 6KW and 8KW King 
— , Union City he ‘ Size tap heme the Beeme Geol 

‘ ‘ 1 ‘ 4 , 
ese screws are bright zinc plated marking feature. One edge of 





road gene appeal and weatherproofing, tape has calibrations in inch 
and each ize and type and assorted 1/16 of an inch with 1/32 inch ma 


§ *f bs aAcKec \ i ‘ 
izes is packed in individual tran ings along the first six inche 


parent polyethelene bags. A complete edge for precision 
range of screws is furnished in length other edge ha 
inches and 1/80 
ing are repeated 


along this e« 


i 
‘ 


ange body and wheels are offset 

by a black at and steering wheel 

Another addition is the Model L 
150 Super Deluxe Velocipede. Built 
of heavy gauge steel and hydrogen 

brazed for trength, the vehicle i 

designed to withstand hard play. The 
metallic green frame is trimmed with 
red and white, while the fenders and 
handlebars are chrome plated. As a 
afety measure Murray has attached 
“2 ha re ~~ oe cod to the handlebar chrome-plated 

a knuc kle guard 

P The 1955 line of Murra ocipede 

: ey de contains seven different models avail 
able in variou ize and price 

rang For more inforn j 
Circle No. 61 on coupon, pg. 58 


from ' : with onl om ro 
portional gauge to each length. Avail . 
able are wood screws with flat, Davy Crockett Lunch Kit 
round, and Phillips head machine rhe American Thermo 
screw metal self-tapping and stove Morwich. Conn. introdu 
bolts for different job 1: 
, \ ’ ' charac unch 
Fach packaged bag is marked with eww Crashes rhe 


, 
ter schoo! 


ize, quantity and type, and retail contains a Holtem: 

at Id cents each vacuun bottle 
Furnished free with an initial spe vith the Polly Red 

cial deal is a colored pegboard, ap uring lip 

proximately 19” x 24 with hook Roth 

and stand; the board may be mounted 

on a counter or wall. For more in 

formation 


Circle No. 60 on coupon, pg. 58 


New Wheel Toys 


Murray Ohio Manufacturing Ce 


Cleveland, Ohio, announces the a 

tion of Model L-302 to the Murra 

Trac line of tractor The new mode! furni l evel pu na 
For more informatior 

Circle No. 63 on coupon, pg. 58 


‘ 


has a modern chain drive and motor 


ir hift \ brilliant Highwa ay 


tone ei 
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Convertible Bicycles 


Sd 
©% 


Folding Doll Carriage 











For re infor t 
Circle No. 64 on coupon, pg. 58 


lite yellow red. chartreuse 
nk paintedware Ripple Chrome or 
wshes at slightly higher prices 





Economical 


Proven in Tandrotine 


Use THINNER 


High Flash 
Point 























Slow Drying— 


Long Leveling . - | . ) 
Pleasant co ~~ 
odor Ak ‘andro 
aa an “ Cs 4f 


Jone oe. ORAMAM a co. ime. 


| 
King Coton CORDAGE 
| 


SOUTHERN HARDWARE for AUGUST. 1955 





Marked Trolling Line MANUFACTURERS AGENTS 


Line y i 
Pet ‘ 





! Ke ¢ inting ¢ ne ft OUTHERN HARDWAx«: 
it trol. tre rod tit Whethe! ne 
CONSUMERS CRACK FILLER ised reversed or regular, marker ——EEEe 
(COtO Wattle Putty) ine the re 
=. a sci yr a Pg -" , on 


A best seller’ becouse it iM vith connected pe ! woop SCREWS 
@ Dries hard ble ‘1 ird spor of 2i lest 
. Wen't crumble, chip, or fall out te ‘ , aie Oe : , 85 °, DISCOUNT ON 
@ Stoys where it's put—holds screws 7 , satiate ty ° STEEL SCREWS 
nails, tacks . ture or! re int tol 7 
@ Water resistant Circle No. 66 on coupon, pg. 58 ° DISCOUNT ON 
if 
@ Easy to work with—can be molded oO BRASS SCREWS 
sanded, sawed, painted, or stained oo a0 ° 


— mix with water only as IMMEDIATE DELIVERY FROM STOCK 
ORDER FROM 


Packed in |, 5 tb. cartons; also 25, 50, and 


100 th. drum L. SIMONS STEEL PROD. CORP 


Try i yourself. Find out why easier, foster re 50 Church Street New York 7, N. Y 


paws con an easier, faster sales. Order fro 











your wholesaler, or direct from 


Another “Product of Merit’ by Consumers 








CONSUMERS GLUE CO 


N HADLEY $71 $f LOU | 

















NEW IMPROVED 


Vihear CLOL) mm =] Ol 


ONE APPLICATION 
DEALERS! MINUTE MAN OFFERS YOU... 


A complete blueing kit + sell for nly $/ 00—nationally advertised ft 
ate sales for you 


A qun blue used and recommended by leading gun editors 
; A compact, c orful counter d splay holding 12-two unce bot? 
tself 
Gueranteed in every way'' Money Back, if not Satisfied 
APPROVED BY NATIONAL SPORTSMENS RESEARCH INSTITUTE 


Write For Free Descriptive Folder. 
Order from Your Jobber Now 











= 


ww 


MARSHALLTOWN TROWEL COMPANY + MARSHALLTOWN, IOWA 
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ELECTRIC 


DISPLAY IT 
WITH 
OUTDOOR 
ITEMS 
FOR FAST 
TURNOVER 


Advertised in 


LIFE. 


Promotion 

in Full Color 
Show the Electric Comet 
prominently with out 
door grilles and furnish 
ings and tackle, and 
particuiarly JUNIOR 
CAMPING SUPPLIES 
it's a multiple seller on 
multiple counters 


$300 RETAIL 


In Individual Display Box less D-Cells 
Order from your Jobber 





SCALES 
a 


Standard 

with the 
hardwore trade 
for over 


60 yeors 


1 
WEIGHMASTER 
BATH SCALE 
2 . 
UTILITY 
SCALES 
3 . 
RECIPE 
SCALE 
4 + 
NURSERY 
SCALES 
. 
HANGING 
BALANCES 
+. 
POSTAL 
SCALES 


(Est 





HANSON SCALE CO. 
Nerthbroek, til. 
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the fresher the paint 
the faster it sells! 


Build volume, repeat business 
in your paint department 


Red Devil Toofs. 


Irvington 11,/N.3,U.5. A 


Circle No. 67 on coupon, pg 


1955 








FOLLOW the 
COMPLETE 


Chattanooga Royal 

the latest of the 

vew Royal Unvented 
Cireuls ms the Model ‘419 
' omplete of seven 
redesigri#@d heaters 
Models om 15,000 to 
BT. ‘ itis ill 
tomer th and without ra 
offer 


YOoOwW a lime 
is available’ 
10.000 
your cus 
lant < circulators 
mart, modern appearance 
») performance at 
tha stock 
movement ( our upply 
your Ro@,al distributor now 


nomical 
price ' real 


from 


SEE THE FULL LINE of (Chattanooga 
Royal product it Permanent 
ey pla LLI9-A Mer 
chandise Mart, Chicago. Vented 
Circulators, Gas Logs, Built-In 
Wall Heaters, Wall Insert Heat 
ers, Clay Backwall Heater 
(ool Cabinet Circulators 


Sp um 


and 


Nationally Advertised in LIVING 


Roza) 


Jualily senece 44597 


CHATTANOOGA ROYAL 
COMPANY 


Chettenooge, Tennessee 


® hef Bo 


* 


A.G.A. APPROVED FOR NATURAL 
MANUFACTURED AND LP GAS 





#515 
COMBINATION 
PADLOCK 


YALE HAS THE PRODUCTS 
AND. THE DISPLAYS 
THAT SELL THEM FAST 


HC-1 Carded 
Merchandiser 
HM 4 Merchandiser features 6 #* 
ea e ry “ . 


HC-20 Carded 

Merchandiser 

feature #749 
and #60 
padlocks 


FREE! SEND NOW! 


Write for valuable booklet 

The Key To Selecting Padlocks 

IME YALE & TOWNE MFG. CO 
och & Nardwa Div. White Pla N 


Yale #t6 


78 


YALE & TOWNE 





Operating Structure of O. Ames Co. 
Not to Be Affected by Merger 


DHt 
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“Tt’s the Kind of Implement That 


i] 





Makes a ‘Customer a ‘Friend’... 


“44* 


A really good busing ss deal is not 
a one-sided affair. In fact, our dealer 
friend, here, will tell you that in the 
best kind of transaction both parties 
benefit equally—a fact proved daily in 


the retail farm equipment field. 


Furthermore, he'll tell you that the 
offering of quality merchandise is one 
of the biggest factors in the making 
And the 


John Deere “LF” Lime and Fertilizer 


of a good business deal. 
Distributor is a typical example. It's 
a new machine which is represent 
ative of the John Deere line of quality 
farm equipment—the kind of imple- 


ment that will benefit the customer 


through soil improvement, through 
Farmers everywhere are finding the John Deere “Propel- 


bigger yields, and through greater 
the kind 


of implement that makes not only the 


savings in time and money 


prospect a Customer, but the customer 


a friend. 


R-Feed” Distributor the ideal machine for liming and 
fertilizing pastures, hayfields, and prepared seedbeds, 
seeding small grain, brome, and buffel grass, and making 
a one-operation job of fertilizing and planting legumes and 


Lrasses. 


JOHN DEERE: Moline Illinois 


St ft as 


eS Ty BS: i) oe oe 


en | Se Mee | oe: Ss 
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To keep the shop 
in the black --- 


Plug Those 
Profit Leaks! 


Here a company mechanic checks 
out prior to answering a call for 
field service. Mechanics clock in 
and out on jobs, charge cus 
tomer only for time spent on his 
particular job 


Company Foreman George W. Brown, left, discusses the assembly of a 
side delivery rake with A. B. Cook, assembly and handling mechanic 
Close supervision by foreman speeds up production of entire shop 
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in company's paint shop Mechanic Cook sprays jacks, an important “extra” 
in the operation of a profitable service department 


George Williams, another shop 

mechanic, obtains part from J. L 

Mulkey, parts man, who lists port 
on job ticket 


al f ou ( 


om $1.90 to $2.50 eactl 


d 
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A report to you about men and machines that help maintain International Harvester leadership 


How IH Manufacturing Control 
safeguards the accuracy 


and long life of 


McCORMICK 
GRAIN DRILLS 


Maintenance of rigid quality control is a 
continuing, three-way operation in the man 

ufacture of McCormick grain drills. First 

all parts are precision built to exacting 

specifications from top quality material 

Second all parts are a sem bled ‘ irefully on 

modern factory production lines. Third 

rigid inspections during every step of man 

ufacture safeguard accuracy, dependable 

field peritormance and long life Here ire 

seven examples of this quality control in More than 700 factory tests help safeguard the dependable field 


manufacture— examples that result in prod rformance of McCor k grain drills. In this test, fluted feeds are inspected 


uct quality and customer satisfactior a ate seeding 


~- 


Sa 
, \ 2 = 
3a 
’ 


New materials, like powdered metal Every fluted feed assembly must Checking the concavity 


used in the roll of this feed cup assembly, pass 14 different gauging tests. blade f f p 
get thoro sgh testing, are adopted if they Feed <« ip, thuted i! hut tf bi k. and 
meet anufacturing standards. Result du yo" re ind illy checked f 


more uniform , precise seed distribution 


After a two-coat spray painting, 


nf ‘ ) r ‘ 


Single-disec openers cre gauged in One-stroke punching of drill hopper 
‘ tha tte ’ 


assembly for alignment. Identical under hole with this ichine keeps all holes in ba y J 


cut and angle of draw are built into eac perfect a ’ The ‘ tia e e tir 


assembly, to assure unifor penetration econ al or durable assembly 


High quality standards of MeCormick wrain drills are 
tween IH research, engineering an nufacturing 
pools its time and talent to provi quipment of 
5 durability to help farmers boo t production while } 


q INTERNATIONAL HARVESTER 


wier Tract snd Powe ' Ref fice 
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From Sideline to Big Business 


How small farm supplies now 
bring in $150,000 annually 


By Theron Garvin Sie > 
°° a Bett 204 Pei, : “ can SUPPLY Co 


Ce 
OT rene, 


‘ p- YEARS avo etlagg Supply 
Co., Beaumont, Texas, did only 


: Customers find 
a minor busine in small farm - 

t Stagg's news let- 
upplie Today the company doe ter entertaining 
an annual volume of more than and helpful—por- 


$150,000 on this line alone. A well tion shown here. 
Below, salesman, 


planned advertising program 1 right, helps cus- 
largely responsible for this in tomer select drill 
creased volume in what has come from display 
to be a highly profitable depart panel 
ment of the busine 

“We know that farmer and 
ranchet had rather buy their 
farm supplies from a store that 
caters especially to them rather 
than buy from several different 
stores which handle only a few of 
the items they need explained 


Stop at Stagg’s 


Hard-to-Find Items 


)® Extra fan blades, pul- 
{ leys, motors, V-belts 
} ® Small rubber-tired 
wheels 
Truck flares 
Patio bells 
Cement finishing 
tools 


Plenty of Parking 


(South Mariposa); Ph. 4-2629 
3 blecks south of vieduct 


“eee ee ee ~- 


pany 

‘When we decided 
Ads similar to the above appear small number of farm iten 
each Monday on five different n 1944 , 
pages of the paper. A special oe at we plannes 
item is featured in each ad them only until the war 
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WHAT COP TIL MEANS 


~ 


/ 
~ 7 


QUADRAMATIC CONTROL VARIABLE-DRIVE PTO 


Mu 


DUAL-RANGE TRANSMISSION "2-STAGE" CLUTCHING 









































To Dealers who sell 


THE GREAT, NEW FERGUSON 35 


Here, in this simple story of control, les the 


greatest single sales story that a farm equipment 

dealer could ever hope to have. Because it is a 

story so basically sound,so thoroughly logical and 

so conclusively proved each day on farms every ( mean prem 
where. Farmers are ready to listen—-and buy Simply: It put 
from the Dealer who sells the Ferguson Tractor nd the Fe 


] 
i 


with the famous Ferguson System of Contr 


Look at what it means to a farmer: 


Control means accurate 
positive handling ol ill 


implements to assure re Fergus 


go years ahead GO FERGUSON 


SOUTHERN FARM EQUIPMENT Section for AUGUST, 1955 








ya w . “~—s 
» > 
-_— Pp 


Our sales policy assures those 


— 








Customer at left is shown a used 
tractor by C. B. Romney, a part- 
ner in the business. Company 
maintains a firm price on trode- 
ins, feeling that buyers of both 
new and used equipment are pro- 
tected by such a policy. Romney, 
below, will carry an inventory of 
used equipment over to the next 
season rather than drastically 
cut his established prices 


By C. B. Romney 


Partner 
Romney Implement Co 
El Paso, Texas 


Profits on Trade-ins 


Ww rHREE retail operation 
one in El Paso, another in 
Faben Texa and the third tn 
Anthony New Mexico—-we find 
the selling of used tractors profit 
able t trick bookkeep 
ing 
Selling 
ably actually 
part to 


and withou 
used equipment profit 
tems from a desire 
buye! 
of new equipment. We think quit 
a lot of them. When we sell a cu 
tomer, say, a new tractor, the buy 
that when he 1 
trade it back to us we are not go 
ing to try to 


on out protect our 


er know ready to 


teal it from him 


Let's take a typical deal, In 1951 
we sold a customer a new Model 
A for $2,785. Early this spring he 
was ready to trade it in. The Blue 


took listed a trade-in value of 
$840. But this figure was never of 
fered the customer. We howed 
him the Blue Book evaluation and 


offered him $995 

This tractor was not in excep 
tionally mdition, yet we al 
lowed $155 over the Blue 
evaluation. We took that Model A 
and put new re-caps on it at a cost 
of about $100. An additional $100 


pood cc 


Book 


86 





in part and labo 


reconditioning of the 


When we put the 


lot for sale it rep! 


nvestment of $1 


the tractor at $1,295 


ithin 10 da Be 
price on 


have if nece al 
until next season 


igh one and 


quite an inventory ol 


We had offers, but 
them 
At thi 
are “hurting fe 
Those we carried 
When delivery 
bare. | 


time (ea 


lot W il] be 


ou probably have come to 


clusion that we tl 
hard to deal witl 
po ite 


We hold le firt 


tracto because tl 
best Insurance aga 
arket. Let me « 
the! 
When the avera 
think i b ! 
re i thinktt! 
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Show ‘em the PUMP” 
and you’re half way to the sale 


weTolt} R»}- 
balanced-flow JET 


IT’S AS SIMPLE AS THAT! Goulds famous Balanced-Flow 
the exclusive-features pump, gives customers exac tly what 
they want and expect in a pump. And with the new 
low price well, it's a combination that just can’t miss turt 

ing more prospects into buyers! 

NO OTHER PUMP LIKE IT! It needs no tank yet is a con 


ple ste self-contained water system that outpe srtorn many 


larger pump-tank combinations Self-adjusting flow GOULDS PUMPS, INC. Seneca Falls, N.Y. 


YOU GET MORE WITH F 0 WATER SYSTEMS 


FOR EVERY FARM AND HOME NEED 


Goulds Distr butor right away 
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Farmers Supply and Implement 
Company's sales floor shows off 
Ford's expanded line of tractors to 
good advantage. Manager Fred 
Smith says, “We've found this line- 
up of new models a potent sales 
tool. Customers often trade them- 
selves ‘up’ just by looking’em over.” 





Bill Voliva believes that good shop work and quick parts District Supervisor Fred Collins and Advertising Manager Bolling 


service can do much to create and hold owner loyalty. A Atkinson of Universal Tractor-Equipment Corp 
tributor, help Voliva and Manager Fred Smith plan advertising 
“It's help like this that makes 


the area dis- 


modern, well-equipped service shop and experienced people 
like Bill Pugh and Service Manager Louis Paul play an’ and sales promotion activities 


important part. me extra glad I'm a Ford Tractor dealer,” says Bill Voliva. 
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— Street Journal 


!’ 


aa 


10 FORD 


says BILL VOLIVA, 


owner, Farmers Supply 
and Implement Company, 
Belhaven, North Carolina 

















He knew that Ford meant business when they said they were aiming for the top... 


“Ford Gears To Boost Sales of Farm Machinery” 
these words headlined an important WALL STREET 
JOURNAL story last December 16th. This story told 
of Ford’s program aimed at securing an increasingly 
larger share of the farm machinery market. 


To reader Bill Voliva, then a competitive farm 
machinery dealer and highly regarded business- 
man, here was proof that Ford meant business 
“Every bit of judgment I had told me that Ford 
products and policies were right for our people 
says Voliva. “When I read the statement that Ford 
didn't aim to be runner-up, I knew they had the 
stuff to back it up.” Right then and there Bill decided 
to switch to Ford. 

Since that time, Voliva has seen that Ford, indeed 
“has the stuff to back it up.” In January came five 
new and far advanced Ford Tractors ... in April 
Ford's first tricycle tractors . .. and, most recently 
three new Special Utility models. New implements 


and harvesting machines have been introduced 


first such equipment ever to bear the name “Ford” 


Broadening the product line, however, is just one 
phase of Ford's all-out program. A new engineering 
center, the most modern in the industry, has been 
established, Research and product testing facilities 
have been expanded tractor production has 


And 


advertising and promotional efforts 


been stepped up to help dealers set new 
sales records 


have been increased 


No wonder Bill Voliva says,"Ford’s come through 


than they promised, and there's 


I know for sure that Im on the 


with even more 

still more to come 
winning team!” Take a tip from this man who 
looked into the advantages of a Ford Tractor and 
Implement Dealership and liked what he saw. Find 
with Ford 


out for yourself why it is better to be 


than just to watch Ford! 


TRACTOR AND IMPLEMENT DIVISION 
FORD MOTOR COMPANY 


ELIVar Leta 
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Customers are urged to mount 
tractor and give it a thorough in- 
spection before making decision. 
Customers are even encouraged 
to take equipment to their farms 
before deciding to buy. Shop 
visits likewise are encouraged so 
that customers can see _ the 
thorough reconditioning of used 
equipment 


our own product about 30 percent 
If we do thi once with the 
rm vation that it won't happen 
again——-we onl fool ourselve 

When a dealer cuts his price he had 
better be prepared to stay with it 
Farme! vet together to discu 

ich thin And a dealer has no 
ecrets from them. Consequently 
when various farmet! pet through 
talking about the bottom falling 
out of the tractor market, they 
figure their lo has been as great 
as the dealer mark down. And 
when they talk over a proposed 
trade-in they are more inclined to 
hold out 


Reasonable Price 


To remain solvent a dealer can't 
allow more than the Blue Book 
evaluation, then sell for le He 
must get a reasonable price for 
used equipment. Some dealet ay 
thi isn't possible We disagret 
completely Let return for a 
moment to that Model A deal 

We sold that tractor with a 90 
day unconditional guarantee, We 
went over the tractor with a fine 
tooth comb. There will be no major 
maintenance expense on it for the 


90 


Phe 
Model 


Slight Decrease in 
Farm Cash Receipts 
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with a Promotion - Minded \eader 


1, Goan Harris dealers get one of the ‘ 
most intensive advertising iles pro il program 
motion and product education programs in leadership 
the industry today brighter 
Massey-Harris knows how vitally im 
portant such a program | that a sound 
and thorough promotional program help More 
dealers move machine cam up 
hat why a constant flow of Massey nd expa 
Harri tles material calls on farmers locall nation 
ind the country over in magazine write the 
through direct mail, calendar billboard ean open 
catalog advertising and merchandising 
that has the facts and performance infor MASSEVY-HARRIS 
mation farmers ask for and need Quality Avenue, Racine, Wisconsis 
Ihe soundness of these programs is best 
BRANCHES AT 
hown by the ever increasing product 
ceptance of Massey-Harris tractor com 
bine ind implement by the rapid 
growth and expansion of Massey-Harris it 
self today 12 times larger than in 1939 


KEEP YOUR 
EVE ON 


| fart 


¢ Wy 
a 


\ rll 
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Massey-Harris Announces New 
Self-Propelled Corn Harvester 


ade 


the use of a 


A CORN igned to 
double 
present 
Ma cy 
Wi 
A corn snappet 
the table on all Massey 


propelled combine 


COMBINE 
farme! 


announced by 


Ra 


combine 


Harri ke reuson Inc 
cine 
unit replace 
Harris self 
converting the 
to picker-shellet 

in Ohio last year 
2,000 bush 


according to 


grain machine 
In trial harvest 
veraged over 
10-hour day 


manufacturer 


farmers a 
el 
the 

The new corn combine 1 
to 
hell high o1 
less field 
picking 
eparating 


in a 


aid to 


farme! harvest corn 
to field 
moisture with 
to 


bec ause all 


allow 
earlier low 


lo 


accel 


corn 
and reduce 
dent 
are completely enclosed 
The 
that the 
associated with 


corn 
unit 
manufacturer point out 
usuall 
helle: 


corn { 


large investment 


a pK ker 


cut to a minimum in om 


bining because only the corn snap 


per fronti if the farmer! 


Harri elf 


required 
Massey 
| ropelled combine 
The 
pletely 
Harri 
Fast 
corn tables are 
both 
bearing point 
and the 
Transition from a grain combine 


pi ker $ helle 


now own al 


front 1 
all 


corn napper 
adaptable to 


elf-propelled 


com 
Massey 

combine 
to 

ible 


ame 


change-ove! from grain 
aid to be po 
attach to the 


use common drive 


because 
ame lifting tem 


to a corn require 


92 


combine 
according to the 
A feed chute brings tl 
the cylinder 
eparating 
method used for 
grain. Shelling 
added in front 


the regular feed 


few cl in the 


ing part 


aneve 


pany 
in from above 
ame | 
are cor 
bai 
of the « 
above plate 
ba! 

fore 

cave 


Large 


ure d bec aUSC 


hell a portion of the « 
the ears ever react 
helling capi 

talks are not 
into the combine, according 
manufacture! only 


and it few husks enter tl 
chine 


7 


Shawnee Attachments 


Approved for I-H 300 


of earth 


Shawnet 


line 
the 


THE ENTIRE 
quipment of 
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New Implement Sales Co. 
Succeeds McNees Sales 


EFFECTIVE Jul 
334 
Ten: 
oper: 
purp 
affai McNee 
erated for the 
proprietorship 
aged by G. A 
On July | 


Implet 


Sale Co 
Memphi 


tive ale 


work 
m 


> ce 


orn 
for the 


and weaning 


as tor 
been 
linder 
These 


Tenn 
Sale Cr 


Mempl 


con 


lake! 


to the 


napped corn 


e ma 
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IN —— MARKET 


ime eg 
<4 


a —- 5 
a Te 


ba 
cache cate ageing 


F.W means Fina Wat by Flint & Wallin: 
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Knoedler Develops New 
Ford Tractor Seat 
IMPROVED 
Ford t 


irate models of the new nounced tf 


Oliver Announces ) 
Two New Sprayers Two ep: 


will be available at Olive: Cl In 


YEW tractor mountec de; ! for three point hitch type K noe 


pri rs for general farm use have tri and for standard row-crop 
been introduced by The Olive ors. All have a choice of boot 
Corp., 400 West Madison St., Chi juipment; 20-ft., 13-nozzle boon 
cago, Ill, The No, 301 for 3-point eneral weed sprayin the 
hitch mounting and the No. 20] in 20-ft. boom wit altern: 
(shown) for tandard mount 
make these sprayers adaptable t 
most makes of tractor the mar 
facture) tate. Pumps are PTO 
operated and models are designed 
to handle all kinds of emulsior 


concentrate pray material and 
be equipped with a wid Allis-Chalmers Adds New 
y of mounted boom, jet | Heavy-Duty Cultivator 


hand gun di tributor 
ALLIS-CHALMERS Manufacturing 


Co., Tractor Division, Milwaukee 

W has added the WD-45 12-foot 
rear-mounted, hydraulically 
olled, heavy-duty field culti retained 
to its farm implement line as well 

».5 gallons per minute at 500 revo matched to the power of the that kee} 

PTO ( any WD-45 farm tractor 

| } w field cultivator has 18 

ing teeth 


Mounting platforms accom: 
date ordinary barrels to effect 
price saving to the farmer, accord 
ing to the manufacture Nylor 
roller pump is said to maintain 50 
pound pressure while pumpin 


lutions per minute of the 
haft. Pressures up to 150 poun 
are said to be available for hand eavy duty, single ply spt 


gun operation 
pu he 


Exclusive on the new Olive: 
without the 


prayet the manufacturers cor 
tinue, Is an eight-way valve pre 
viding complete independent cor 
trol of all three section of the 
weed and row-crop boom. Any on: 
ection or combination of boon 
ections can be turned on and 

at any time. Also included 
afet hinge at the root o 
wing sections of the boom 

mits the boom ends to swing bach 
in case an obstruction is hit. The 
boom end wing forward into 
praying position after the obstruc 
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this is 
No. 5 


of a series 


Why it’s profitable to be a Fairbanks-Morse dealer! 


Fairbanks-Morse salesmen personally help you sell! 


An experienced salesman is ready to help you put over a big 
promotion on Fairbanks-Morse products. Our men are accus- 
tomed to working in dealers’ stores, at county fairs, plowing 
contests, 4-H events, Grange meetings—wherever your customers 
congregate. They demonstrate, explain, sell! They know their 
products well, and what makes people buy! 


Get facts firsthand! 


It costs you nothing but a few minutes’ time to learn why more 
than 5,000 businessmen now sell Fairbanks-Morse products. 
Drop us a line on your company letterhead today. Fairbanks, 
Morse & Co., 600 S. Michigan Avenue, Chicago 5, Ill. 


@ FAIRBANKS-MOoRSE 


a name worth remembering when you want the best 


More Profit Builders 


The most workable, dealer-approved 
co-operative local advertising plan 
you ve ever used 

effective eye-stopping point-of 
purchase displays, et« 

movie trailers, T-V spots, radio scripts 
Continveys notional advertising since 
18656 

complete lines——enable you to meet 
any competition—satisfy any customer 
ample margin of profit, no overloading 
gvoarantees against defects in materials 
and workmanship 

assurance of fast delivery of repair 
ports from nearest of 42 factory 
branches 

you ll sell quality products-——the kind 
that find o market even in leaner years! 
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WITH THE AMAZING NEW 
LLY 
4 AMADA 


1 we A 


TARPAULINS 


The all-new Eagle Farm Tarp and Truck Tarp are sold 
exclusively through-Hardware and Implement Dealers 
They are stronger and last longer than any tarpaulin 
ever made for the farm trade. Only Eagle Tarpaulins 
give you these selling features; NEW WATER & ROT 
RESISTANT TREATMENT, 90% WHEAT REFLECTION, 
EASIER TO HANDLE IN COLD WEATHER, GREATER 
STRENGTH DUE TO ROPE IN HEM, AND NATIONALLY 
ADVERTISED 


Ask your wholeialer to show you a sample of the 
Eagle Aluminum Treated Tarpaulin and tell you how you 
can get your FREE Eagle Tarpaulin Display Rack 


COMIC BOOKS 
TO HELP YOU SELL 


Everyone loves and reads 
comic books now, here's 
one that also SELLS! Send for 
your free supply of “Adven 
tures of the Canvas Killers 
the comic book in color that 
sells each Eagle Tarp feature 
in @n easy to read manner 
They're free to give to your 
farm trade 


product 


M. WENZEL TENT & DUCK CO. «+ ST. LOUIS 4, M0 











LOOK 
SOUTH... 


Cash Farm Incomes for South and Southwest 


Continue at Phenomenally High Levels 


The South is still primarily an agricultural area, not 
withstanding its rapid industrial development in recent 
years. A little more than half its population is rural. Its 
economic well-being is largely dependent on the pros- 


perity of the farmers. 


While there was a slight decline in the general price 
level of farm products in the early months of last year, 
the change was almost negligible in comparison with the 
phenomenal increase which has taken place in the last 


decade. 


During the last U. S. Business Census period the 
number of Southern and Southwestern farm equipment 
dealers increased |11.6°/,. The rest of the country gained 


58.3° 


The total circulation of Southern Farm Equipment is 
16,000 and reaches more than twice as many farm equip 
ment outlets in the South and Southwest as any other 
publication, For this big, heavy-buying market, here is 


the readership you need .. 


SOUTHERN FARM EQUIPMENT 
Section of SOUTHERN HARDWARE 


806 Peachtree St., N. E. 
Atlanta, Georgia 
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Allis-Chalmers Realigns 
Operating Divisions 


7 U 
( ’ oe y 


New Holland Adds ‘87" 
Automatic Baler to Line 


L. W. Davis 
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Farm Equipment Wholesalers Form 
Retailer Relations Committee 


A 15-MEMBER Retailer Relation 
committee representing all section 
of the United States and Canada 
tablished by the Farm 
Equipment Wholesalet Associa 
tion to enable the organization t 


has been ¢ 


carry out a forward-looking pro 
intercommunication with 


ident A. D 
Utah, ha 


vram of 
group Pre 
Salt Lake City 
announced 

“This is one of sev 
ing initiated by the Farm Equip 
ment Wholesaler A 
trengthen the mutual bond 
between the 


dealer 


Byerline 
eral steps be 


ociation to 
which 
exist independent 
farm wholesaler and 
the retail dealers they 
pecialty product 


equipment 
erve with 
hort line and 

tated 
been chosen with regard 


Byerline The committee 
men have 
to regional location and personal 
close contact with retailers in thei 
areas. Their function will be to 
erve as a ‘sounding board’ to re 
flect dealer thinking which can be 
FEWA in initiatiny 
will be helpful to 


their a 


a puide to the 
police which 
the retailer and ocla 
tion 

Byerline announced the appoint 
ment of G. W Price 
tro Equipment, Ine Wichita 
chairman of the Retailer 
Among oth 


are the 


Hammon 


Kansa a 
Relation 
ers named to the committee 
Lloyd Kronick, South 
ern Plow Co., Dallas, Texas; R. C 
Cropper, R. C. Cropper Co., Inc 
Macon, Ga.; R. B. Raichart, King 
Sale Co Memphi Tenn and 
Whitney Harri Todd Co Inc 
Norfolk, Va 

The appointment of the 15-man 


committee 


following 


committee mark tepped up effort 
on the part of the FEWA to in 
crease the effectivene 
tion with the National Retail Farm 
Equipment A 
filiated 
tion in the 


of coopera 


ociation and its af 
tate and regional associa 
United States and 
imilar dealer associations in the 


Dominion of Canada Byerline 
pointed out 
announced the 


Rela 
top level con 


Byerline also 
establishment of an Industry 
tions committee for 
ferences with executive and indu 
try relations committees of the 
NRFEA and other organization 


As the result of studies of deale1 


98 


needs in handling short li 
equipment and related iten 
FEWA during the 


has recommended to man 
that they make availab 


pa t 


dealers improved produ 
tion and merchandisir 
tandard 8! x 11 liter 
catalog sheets and illu 
price list 

The FEWA also 
roundwork foi 
ation with short lin 
tandard alli 
catalos Thi 


enable distributor 


ment 


up-to-date c:; 
hand 
than 1] ) 


avreed to co) 


quate 
list in the 
Tm 
have 
catalog project wl 

augurated thi ear if 0 
aid Chairman J. H. Wehrl 
Continent Sales, Inc., St. Lo 


70 Members 


The wholesale a 
vhose membership include 
dependent farm equipment 
aler in the United Sta 
Canada, recently pr 
National Retail Farn 
Association with a |} ! pl 
commemorating the dedicati 


buildit 


plaque ¢ 


its headquarter 
Loui Mo. The 
contribution made b th 
and well-being « 
I 


farm 


a ociation to Improve 
rf 


° 


Allis-Chalmers Reports 
New Plow Bottom Design 


A NEW CONCEPTION 
tom design from frog 


with unusual 


point 
qualities is reported by 
mers Manufacturing Co 
kee 1, Wi in announe 
Jullet Blade 


Soil piercing 


tottom 


ired because 

hearing angle 

placed at a 36-degree 
land-side to permit the 
enter the soil easier a! 
reduce draft 


SOUTHERN FARM EQUIPMENT Section for AUGUST 


1955 








MM Announces New — 
Diesel Power Unit Give up, Mabel... 


105 hp. diesel power unit that’s a Campbell Chain!” 





That's right, Mabel, Campbell Chain always 
does the job! Always safe, dependable — 


in any size, any grade, any specification 


Display CAMPBELL CHAIN on the eye-catching 
Campbell Merchandising Stand and watch it 
sell itself. Order your supply of CAMPBELL CHAIN 
today in the exclusive, easy-to-handle 
Cam-Pak or the new all steel, water-resistant 
Cam-Pai. Both are clearly marked for easy 
identification. Your wholesaler has complete 
information on the entire CAMPBELL CHAIN line 


Or write direct, if you prefer 


CAMPBELL CHAIN Company 


CHAIN 


Main Office, York, Pa. «+ West Burlington, lowe 
Portland, Oregon * Sacramento, California 


' Makers of Famous CAMPBELL Lug-Reinforced TIRE CHAINS 
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Kromer Co. Develops 
New Hy-Row Sprayer 


1 HE VY¥-DI ; ’ LOW 


nplement rea 


vdded traction more 





Your BEST 
salesman. . 


oO if his cro; 


A PLEASED PAPEC USER 


in that 
oll right o 


ind quick! thanh 


‘apec Finger Feed 


Silage Shelf 


Patented 


For information on the complete line 


ee 


yor P 


| exTRA 


of Papec Feed Machinery and the Papec 


Protected Territory Contract, write 


Sales Manager, Papec Machine Com- 


pany, Shorftsville, N. Y 


a 
gue 


— 


—— 


——— FORAGE HARVESTERS 
ENSILAGE CUTTERS 
CROP BLOWERS 
HAMMER MILLS 
HAY CHOPPER-SILO FILLERS 
FEED MIXERS 


SOUTHERN FARM 


Cram Elected President 
of Midland Industries 





Ellis G. Cram 


Section for AUGUST 


EQUIPMENT 





Plug Those 
Profits Leaks! 


NE SUPER HAUL FLARE TYPE BOX 


reormacrmetce” Low, Wide, and Sturdy 


J 








Smooth, Fast NEW SIDEWINDER 


Power! Hi POWER UNLOADER 


NEW HY-LIFT Smooth, Quiet, 
Wagon Box Hoist P ower ful 
| shen sone 


ELECTRIC WHEEL COMPANY, 2807 Cedar, Quincy, Illinois 
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STAY ON THE RIGHT SIDE 
OF THE FENCE 


(PROFIT FENCE THAT |S) 
with 


SHOCK:RITE 


ELECTRIC FENCER 
MODEL 90 


i 
ee 


5 MODELS BATTERY and ELECTRIC 


if pup when y eat 
Shock-Rite Electric Fencers 
sin approved Weed Clipper 
AC Weeds will not short this 


80 Shock-Rite Electric Fencer 
AC mode with famous Saf-tee Chopper 


’ stock Weed . ot h + + ‘ 


n lightning arrestor 


5 YEAR GUARANTEE ALL UNITS 


CHARG-RITE BATTERY CHARGERS 
Model 207 — 6 VOLT OUTPUT 


The Battery Charger of the future is here now 
harg Rite Chargers deliver p to 5 Ampers 
hours overnight 7 Amps mar Three popula 
nodels Built-in automatic reset fuse 


Immediate shipment from stock on a Shock Rit 
Prod ts 


Sold only through selected jobbers 


SHOCK-RITE ELECTRIC FENCER, INC 
7644 Lyndale Ave. So., Minneapolis 23, Minn 


Please send me free information at 
SHOCK.-RITE FENCERS 


CHARG.-RITE BATTERY CHARGERS 
NAME 
COMPANY 
ADDRESS 
city 


JOBBER 
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General Metalware 
Produces New Funnel 
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SELECT- 7%. FULLY GUARANTEED 


PRESSURE REGULATOR 


AS TO QUALITY, FIT AND FINISH 





Constant Water Pressure 
At All Sprinkler Heads 


t Wonrte 


P.O. Bex 985 
Eugene, Ore 


W. R. C. Smith Publishing Co. 
Department SH-55 

806 Peachtree St., N. E. 
Atianta 5, Georgia 


» 


Patterns are available for pracucally all plows 


Please enter my subscription to SOUTHERN HARDWARE for 


Name 
listers, middlebreakers in No. 1 soft center or 


P @) Box or 


Street and No No. 2 crucible steel of the highest quality ob 


om —_ tainable. Send today for catalog 
STAR MANUFACTURING COMPANY 
DIVISion OF ILLINOIS 1®OnN &€ BOLT CO 


] Enclosed find $2.00 ] Send bill for $2.00 CARPENTERSVILLE, ILLINOIS, US A (EST. 1873) 


Firm Pos tion 
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fe 
x > a / TO FIT THE TO FIT THE 
2 je = = 408 MACHINE 


“hay 


Somewhere, every day, every month of the year, you will find Wisconsin Engine 
or Wisconsin-powered farm and orchard equipment busily engaged in the impor 


tant work of saving time and labor, reducing operating costs and making farming 
an easier, more profitable business venture. 


And by this same token you can make the sale of Wisconsin Air-Cooled Engine 
and Wisconsin-powered machines a more profitable business venture for YOU, 
This can be done by adding new lines ooo OE h in on succes ive Sca- 

sonal farm and orchard activities. 

If you would like to know more about additional lines of Wisconsin 

powered equipment that will not conflict with those you are already 

handling, write for a free copy of the 64-page Wisconsin Engine “Blu 

300k” which illustrates and briefly describes more than 260 service 
applications, together with the names and addresses of these equipment 

builders. WRITE FOR YOUR COPY OF THIS INTERESTING 
BROCHURE —ask for Form No. S-150. 

And if you are an Authorized Wisconsin Sales and Service Dealer, don’t 

overlook the profit possibilities of fall and winter engine overhauls and 

tune-ups. There are literally hundreds of Wisconsin Air-Cooled Engines working 
in every farm community, as well as engaged in construction and other branche 
of service. 

Wherever Wisconsin Engines are at work, or needed, they are like “money in the 
bank” for both the dealer and the user. It’s a double-barrelled “‘no closed season” 
opportunity. 


WISCONSIN MOTOR CORPORATION 


World's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
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low cost 
long life 


DésrstER 


me ve 


7°24 


<a : 3 - 
i< 


Y pempsteR 


~ CopTeRTE ONO 


Shallow Well 


Thrifty 1/3 H.P. 
or 





deep-well 


Powerful '/2 H.-P. 


DEMPSTER 








Shallow-well 


Convert-o-jetmaster lets otter 


Dempster 


advantages of convertible water systems to fit most 


you 


water conditions! No more trouble in areas where 


water conditions have made other seals fail or 


where falling water tables have made a single pur 
In 


jetmaster you get both durability and adaptability 


pose water system inettective the Convert-o 


The filters in the patented cartridge stuffing box 
in the Convert-o-jetmaster stand guard against sand 
and grit filtering it out before it can reach the 
packing. This stuffing box means a better seal, low 
power loss and more pumping power. A removable 


bronze sleeve eliminates all wear on the motor shaft 


Write or call today for neu 





Convertojelmaster 
WATER SYSTEMS 


the 


Dempster's new Convert-o-jetmaster retains all 


ot 
Quick conversion from shallow well to deep well 
pipe 


low investment (only slightly higher than Convert 


the 


advantages the Dempster Convert-o-jet line 


operation without extra cost except for the 


o-jet models); choice of thrifty “4 or powerful 


/ 


HP ball bearing motor; top quality material and 


construction throughout, 

Dempster Convert-o-jetmaster will deliver to 835 
gals, of water from a shallow well go down to 
YO ft 


For 


in deep well operation 


Trouble-Free sales feature the Trouble-Free 


Dempster Convert-o-jetmaster! 


}-page Convert-o-jetmaster folder! 





DEMPSTER MILL MFG. 


BE 


1 Ware? 


boutl 
Antor 


SOUTHERN 


D 
Tex 


co. 


ATRICE, NEBRASKA 
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MIRRO- “MATIC lycris PRESSURE PAN 


. AUTOMATIC PRESSURE CONTROL 


wPRYM 
e © 
[les THERMO HEAT CONTROL 


I Hea 


f fa 


remember M|RRO-MATIC r Ii fi yp 


America’s Most-Wanted Pressure Pans... to retail at 


2%r-qt., $11.95 é6-at., $19.95 
4-at., $12.95 8-aqt $21.95 


\6-qt. $28.95 MIRRO 
lias sis YOUr MIRRO jobber 


THE FINEST ALUMINUM 
ALUMINUM GOODS MANUFACTURING COMPANY . MANITOWOC, WISCONSIN 


FIFTH AVENUE BLOG . NEW YORK 10 MERCHANDISE MAPMT. CHICAGO 54 
WORLD'S LARGEST MANUFACTURER OF ALUMINUM COOKING UTENSILS 
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PUTTY KNIVES 
WALL SCRAPERS 
PAINT SCRAPERS 
GLASS CUTTERS 


HYDE 


MANUFACTURING CO., SOUTHBRIDGE, MASS., U. S. A. 


WALLPAPER TOOLS 
SPECIALTY ITEMS 


full 40% profit 


ON ALL ITEMS TO RETAILERS 


ORDER NOW FROM 
YOUR DISTRIBUTOR 





